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DRIVE SALES MAY TOP 175,000 


Carlton Re-Elected APEM Head 


oe 
“Exchange Car” 
New in Nomenclature 
Drive’s Spark Plug 
Rick’s Cockpit Job 


eee 
By 


Chris Sinsabaugh 


‘N THE gold rush days of the 
~ then infant automobile indus- 
ry everyone paid cash for auto- 
nobiles and had to lay that cash 
yn the line before delivery was 
nade—no time payments or trade- 
ns. Followed the era of the sec- 
ond-hand car 
which made 
purchasing 
easier but there 
was something 
about that term 
“second - hand 
car” that irked 
and irritated 


the prospects so, 


that the profes- 
sor in charge of 
" nomenclature 
J. R. Davis brought into 
common usage 
‘used car.” Now as a result of 
this week’s drive to move the 
trade-ins it looks as if there will 
be a third change and that for 
the better. “Exchange car’—how 
do you like that? Translated, that 
means you are making an ex- 
change for a better car than the 
one you are driving, one that is 
reasonably priced, which is cur- 
rently styled and which still has 
thousands of miles of transporta- 
tion left in it. 


* * * 


IF FOR NO other reason than 
that it has dignified the exchange 
car and its unused mileage, the 
week’s drive of the combined 
automobile manufacturers, which 
winds up tonight, can be classified 
as a huge success and from now 
on the public is going to look at 
the exchange car in a different 
light—not as a junker which the 
industry is trying to get off the 
road, but as an honest effort to 
sell trade-ins of recent vintage 
which not only will clear the way 
for the sale of new cars but give 
the purchasers better vehicles 
than they have been driving, at 
reasonable prices. Not how cheap 
but how good. 

*” * a 

WE WILL not know just how 
many exchange cars will have 
been sold as a result of the drive 
until the latter part of next week, 
when official returns should be in 
and results classified. But we do 
know now that undoubtedly it has 
been a stimulant that comes at a 
time when the spring business on 
new cars is about to open. And 
there are optimists who do not 
hesitate to predict that next 
month should mark a decided 
pick-up. Already there are indi- 
cations of better business and 
next month should confirm the 
suspicions. By that time, thanks 
to the drive, exchange car stocks 

(Continued on Page 19, Col. 1) 








Annual Conclave 


Draws 250 Men 
From 378 Firms 


153,500 Workers Hired 
By Parts Industry in 


°37, Report Says 


DETROIT. — Clarence C. 
Carlton, secretary of the 
Motor Wheel Corp., of Lan- 
sing, Mich., was re-elected 


president of the Automotive 
Parts and Equipment Manufac- 
turers’ Assn. at the annual meet- 
ing Thursday. 

APEM came into existence back 
in the NRA days of ’34, Carlton 
being the executive vice-president 
when it was organized in January 
of that year. Once under way 
ana functioning. Carlton ~ was 
chosen president, a job which he 
has held down ever since. 

Other officers chosen at the an- 
nual meeting which went into a 
dinner session at the Book- Cadil- | 
lac Thursday evening were: 

Hugh H. C. Weed, vice-presi- 
dent of Carter Carburetor Corp., 
vice-president; M. C. Dewitt, vice- 
president of Champion Spark Plug 
Co., secretary; and D. W. Rodger, 
vice-president of Federal Mogul 
Corp., treasurer. Clarence O. 
Skinner remains general manager 
of the association. 

In addition to the above officers, 

(Continued on Page 3, Col. 1) 


ADN Photo, by Norman York 


AMONG THE CAR manufacturing guests at the annual banquet 
of the Automotive Parts and Equipment Manufacturers Assn. at the 
Book-Cadillac hotel, Detroit, Thursday evening was C. L. McCuen, 
general manager of Oldsmobile, center. At his left is C. C. Carlton, 
new president of the APEM and at the right J. Harold Hunt, vice- 


president of Motor Wheel el Corp. 


‘Pay Cut or Decentralization, 


- Goodrich Warns Workers 


AKRON.—Hourly wage reduc- 
tions were asked here this week 
by the B. F. Goodrich Co. “to 
make us competitive with other 
firms in the rubber industry,” ac- 
cording to T. G. Graham, vice- 
president. The company, Graham 
said, will move 5,000 jobs from 
Akron to other localities unless 


Conn. Assn. Wins License 


Ruling, Inspection Fight 


HARTFORD, Conn.—The Con- 
necticut Automotive Trades Assn., 
Inc., has succeeded in securing a 
ruling from Edwin B. Pratt, head 
of the dealer-repairer licensing 
bureau of the motor vehicle de- 
partment, which saves dealers the 
necessity of taking out an extra 


The Top Ten 


PASSENGER CARS 
First Ten in Registration 
as Reported in ADN Today. 
1938 1937 
Pos. Make Pos. 

1—39,380 Ford 73,688— 
2—38,275 Chev. 56,7387— 
3—18,420 Plym. 46,507— 
4—11,004 Buick 13,482— 
5— 8,188 Dodge 22,797— 
6— 7,487 Pontiac 15,839— 
7— 6,753 Olds 14,266— 
8 — 3,889 Chrysler 6,628— 
9— 3,507 Packard 6,622—10 
10— 3,301 Hudson 8,977— 8 


Total All Makes 
154,985 290,271 


For complete standing of ali makes, 
see page 17, this issue. 


CcCcQur-s2 & Wwe 


license for an additional place of 
business adjacent to the parent 
establishment, according to Presi- 
dent Julian L. Williams, Buick 
dealer of Norwich. 


In a_ bulletin to members, 
Williams pointed out that this 
ruling will save a number of 
dealers the sum of $25 a year. 
Those who have already taken 
out an extra license for 1938 may 
apply to Pratt for a refund, the 
bulletin stated. 


The association was also suc- 
cessful in getting the state to re- 


| open inspection lanes in the vari- 


ous localities and force motorists 
who had ignored the inspection to 
submit their cars. Many repair 
jobs and used car sales have re- 
sulted, Williams said. 


It is now possible for dealers to 
have their used car stocks in- 
spected for 25 cents and send in 
the inspection slip with the appli- 
cation for transfer to the motor 
vehicle department at the time of 
sale. This results in delivery of 
an inspected car to the purchaser 
and secures for him, with his 
registration, a properly punched 
certificate indicating that the car 
was inspected in his name. 


wages are cut 10 to 20 per cent. 

It was estimated by Graham 
that average hourly rates are now 
$1.10 to $1.15 for men and 70 to 
75 cents for women. The work 
week is 30 hours. 

Unless the proposed reductions 
go into effect, Graham said, “pro- 
duction of tires and mechanical 
goods in Goodrich’s Akron plants 
will be cut in half in an effort to 
become competitive with other 
Akron companies that have al- 
ready moved more than half their 
production elsewhere. 


“In 1937 Goodrich paid to wage 
earners in Akron $19,361,927. Ak- 
ron cannot afford to lose any part 
of this payroll, but it can only 
be maintained by keeping Good- 
rich competitive with other com- 


Used Car Dollar 
Volume Expected 


To Hit $50,000,000 


Stock Slash Clears Path 
For Immediate New 
Car Sales Upturn 


By Pete Wembhoff 
Associate Editor, ADN 


DETROIT. — More than 
175,000 used cars, with an 
aggregate value around $50,- 
000,000, will be sold during 
National Used Car Exchange 


Week, a cross-check of manufac- 
turers, dealers and associations 


Lowell Thomas Says— 


WASHIN GTON.—First to 
give the nation results of 
National Used Car Ex- 
change Week was Automo- 
tive Daily News, Friday 
night (March 11), through 
the voice of Lowell Thomas, 
Sunoco radio commentator, 
over NBC, who quoted 
ADN’s lead story of this 
issue. Thomas was given a 
preview of the story late 
Friday afternoon by ADN 
Publisher George M. Slo- 
cum, here on business. 

“Results of the drive,” 
Thomas concluded for his 
tag line on the quarter-hour, 
“are expected by George M. 
Slocum to open the path for 
a decided upturn in new 
car sales ... and national 
recovery. I hope Mr. Slocum 
is right.” 


indicated late Friday. Which 
leaves no doubt that the indus- 
try’s co-operative drive was suc- 
cessful beyond anticipation. 
While figures are not available 
(Continued on Page 2, Col. 1) 





panies outside Akron.” 


AAA Creates 


asians 


To Study Parking Problem 


WASHINGTON. — Denouncing 


city officials “who have sat back 
and hoped the situation would 
take care of itself,” the American 
Automobile Assn. this week 
tackled “the nation’s greatest 
dilemma,” the parking problem, 
creating a committee of out- 
standing traffic experts to devise 
means of parking relief. 

“Rather than taking care of 
itself,” declared Thomas P. Henry, 
AAA president, “the situation has 
become steadily worse until today 
it has made almost impossible the 
full use of the motor vehicle.” 

Members of the new AAA com- 
mittee on parking and terminal 
facilities are William A. Stinch- 
comb, director-secretary of the 
board of park 


Major Roy 
F. Britton, president Automobile 
Club of Missouri; John Ihlder, 
executive officer the Alley Dwell- 
ing Authority, Washington; Dr. 
Miller McClintock, director Har- 
vard bureau of street traffic re- 
search; John Nolen jr., national 
capital parks and planning com- 
mission; John Paver, expert, 
Westport, Conn.; Hawley S. Simp- 
son, research engineer American 
Transit Assn., New York City; 
George M. Slocum, publisher Au- 
tomotive Daily News; Percy E. 
Towne, of AAA’s executive com- 
mittee, San Francisco; Col. Sid- 
ney D. Waldon, of AAA’s board of 
directors; and Walden W. Welch, 
research editor American City 


Cleveland (chairman); 


commissioners, | Magazine. 





Sales Likely to Top 175,000 in Used Car Drive’ 
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Path Cleared for U pturn 


In New Car Sales Volume” 


(Cc lontinued from 


from many sources, due to ADN’s 
early press deadline and slowness 
of checkups in various sections 
of the country, the estimate 
based conservatively on actual 
reports from Ford Motor Co., 
dealer bodies in major markets 
and the obvious trends in other 
localities. Other car makers are 
relying on weekly dealer reports, 


which will not be available before | 


Tuesday of next week. 
With an estimated 800,000 used 
cars on dealer hands just prior 


is | 


Page 1 
project. 
offered 


|endorsed the 
ers’ association 
20 cash 
says by 


$250 for | 


school children. 
night. Radio and billboards were 
used gratis for the big drive, but 
| the big burden was carried by 
the newspapers. 

All dealers are optimistic and 
say that with prospects. they 
gathered and the interest shown 
le people, it looks like a good 
spring in this section. 


to the drive, the week’s sales rep- | 


about 20 
Coupled 


20 per 


resent a reduction of 
per cent in used stocks. 
with the fact that over 


cent of the deals made the past | 


week were “clean,” the path now | 
seems cleared for an early up- 
swing in new car sales, expected 
later this month. 

Besides the sales angle, 
important results of the drive are 
a@ marked decrease in dealer in- 


ventories, an appreciable replen- | 


ishing of cash in dealer coffers | 
and a remarkable increase in the | 
number of “cash” deals. The lat- 
ter is shown in the Ford reports, 
revealing that in more than 40 
per cent of deals handled by 
Ford dealers, the difference be- 
tween the trade-in and new used 
car was paid in cash. 


The Ford reports for the first | 


four days of the drive, the most 
complete up to deadline, show a 
total of 32,975 units had been dis- 


posed of by Ford dealers during | 


the 


ap- 


that period. On this basis, 
final figure is expected to 
proach the 50,000 mark easily. 
Dollar volume of the Ford 
sales thus far totaled $8,125,134, 
while the reduction in dealer 
stocks is placed at 13,109 units. 
Reports from ADW staff cor- 


respondents and dealer bodies in- | 


dicate sales in various localities 
as follows: 

Detroit, between 12,000 
15,000; Chicago, around 
Cleveland, around 3,500; 
burgh, over 2,000; Kansas City, 
1,000; St. Louis, about 1,500; 
ton, over 1,000; San Antonio 
around 1,000; Los Angeles, around 
1,000, despite the flood. Seattle, 
upwards of 500; 
1,200. 

Detailed reports on the drive 
from ADN staff correspondents in 
major markets follow: 


and 
10,000; 


Chicago 
By Mel Adams 
Staff Correspondent, ADN 
CHICAGO.—Officials of the 
Chicago Automobile Trade Assn., 
which staged National Used Car 
Exchange Week here, 


that sales for the period will be | 
The | | 


around the $2,000,000 mark. 
figure was reached on the basis 
of reports by the 500 authorized 
dealers in Cook county, who ex- 
pect to average 15 sales each, 
with $275 as the average price per 
used car sold. 

H. T. Hollingshead, CATA pres- 
ident, declared that public re- 
sponse has been up to advance 
expectations, stated also that the 
good effects of the drive will con- 
tinue after the special week ends 
Saturday night. 


Boston 
By Jim Sullivan 
Staff Correspondent, ADN 

BOSTON.—President Fred A. 
Ordway, Boston Automobile Deal- 
ers Assn., estimates that a mini- 
mum of 1,000 used cars would be 
sold during National Used Car 
Exchange Week in Metropolitan 
Boston. He said that was con- 
servative, and it would not sur- 
prise him if the total reached 50 
per cent more. 


Boston put the drive over with 
a bang. Mayor Maurice J. To- 


bin, of Boston, issued a proclama- | 
F. Hurley | 


tion, and Gov. Charles 


other | 


Pitts- | 


Bos- | 
| the first three days of the cam-| 


Washington, | 


Washington 


By William Ullman 

Staff Correspondent, ADN 
WASHINGTON.—Dec idedly | 
gratifying results, with Washing- 


| ton’s used car stocks expected to | 


reach a level of 25 per cent under 


| normal by the close of the week, | 
National Used Car | 


characterized 
| Exchange Week here. 

The drive found Washington’s 
used car situation quite stable be- 
| cause of very heavy movement of 

stocks in February, but dealers 
believe that the week will not 
only have the effect of moving an 
additional large volume of used 
| cars but will also stimulate new 
car distribution considerably in 
the future. 

Accorded enthusiastic reception 
by the blase national capital, the 
|industry’s drive opened with a 
huge parade with civic and trade 
officials taking part. 


Los Angeles 

By S'‘im Barnard 

Staff Correspondent, ADN 

LOS ANGELES.— Used car stock | 

reductions in excess of $250,000 | 
are estimated 
from the highly successful Na- 
tional Used Car Exchange Week 
here. Despite the flood, dealers 
here are certain that the used car 


|}campaign has brought 
upswing. 

A checkup of Ford dealers re- 
vealed a reduction of their stocks 


paign by $50,000, while the latest 


Plymouth had each reduced their 
stocks well over $50,000 by Thurs- 
day night. All other manufac- 
turers have similar reductions. 





| 
| New York 

By Gene McCoy 
Staff Correspondent, ADN 


NEW YORK.—The sun is shin- | 
for cash. 


ing brighter along New York’s | 


| automobile row on the basis of a 


Used Car Exchange Week. With | 


prizes for 250 word es- | 
A big! 
bonfire was arranged for Friday | 





| 


to have resulted ; UPPer 


E 


The deal- | 


AS BUSINESS SWINGS U”, 


enacted in motor plants throughout the country. 


scenes such as these are being re- 


Top photo, the Buick 


assembly line in Flint where 800 cars are now being produced daily 
and operations upped to four days. Bottom photo, highways out of De- 
troit are resuming their familiar roles as lumbering trucks carry new 
| cars to other states. Shown is part of a nine-truck fleet loaded with 
| Dodge cars and trucks, consigned 


a decided pickup in new car sales 
is expected by the end of March. 


While actual figures are not yet | 
| available, results of the drive al- 


ready exceed advance expecta- 
tions. Sales gains among those 
dealers tieing in with their own 
promotion and advertising are 
phenomenal, in most cases, de- 
spite inclement weather the first 
portion of the week. 

No co-operative parade or bon- 


| fires were staged, but Ford deal- | 


ers held a parade of their own in 
Broadway. 
newspapers and 
bat on the drive. 


radio went to 


| Buffalo 


jam has been broken and that the | 
a definite 


check revealed that Chevrolet and | 


| reporting 


| 


a big slash in used car inventories, |tions 


By Roger Fleming 
Staff Correspondent, ADN 
BUFFALO.—Almost 1,000 used 
cars were sold by Buffalo dealers 
in the first six days of National 
Used Car Exchange Week, ac- 
cording to an estimate by the Buf- 
falo Automotive Trade _ Assn., 
Thursday night. 


rrée 


This figure compares with aver- 


age weekly sale of about 250 in 
the depths of the used car sale 
market prevailing a few weeks 
ago. 

Dealers are highly enthusiastic, 
a surprisingly large 
number of sales have been made 


Public support has been mobil- 


| healthy increase in used car sales, | ized 100 per cent behind the cam- 


estimate brought about through National | paign. 


Newspapers featured daily 
stories and art, while radio sta- 
gave time for spot an- 











_ 


DESIGNED TO IMPROVE dealers’ used car reconditioning fa- 


cilities through the adoption of a standard reconditioning procedure 
and the use of time-saving special equipment, the clinic shown is 
typical of those now being held throughout the country for Dodge 


dealers and their service men. 


Metropolitan | 


| ing. 
| been 
| drive. 


to Broad Kinney Motors, Newark. 





bonfire of junkers opened the 


week’s activities. 


St. Louis 
By Harold J. Tuthill 
Staff Correspondent, ADN 

ST. LOUIS (UTPS).—Joseph A. 
Schlecht, secretary and manager 
of the Great St. Louis Automotive 
Assn., Friday estimated that the 
sale of used cars here had been 
increased 50 per cent by National 
Used Car Sales Week. 

From the 123 new car dealers 
who reported the sale of used 
cars, it was learned that 466 cars 
had been sold Saturday and 
Monday, 161 on Tuesday and 186 
on Wednesday. No attempt has 
been made to canvass the used 
car dealers. 

Radio time was given on the 
four leading stations here, and 
newspapers threw in their support. 


Antonio 

By B. C. Reber 
Staff Correspondent, ADN 

SAN ANTONIO.— With more 
than 700 used cars expected to be 
sold before the week closes, deal- 
ers here are very enthusiastic 
about results of the National 4 
Used Car Exchange Week. A ma- “* 
jority of the dealers, however, be- 


San 


| lieve that one week is too short 
|a time and plan to continue the 


nouncements and for 
various officials. 


Generally dealers reported their | 


talks by | 


| stocks were reduced from 10 to} 
| 15 per cent during the first six| 


days of the campaign. 


campaign individually at close of 
this week. 

As a result of the industry’s 
drive, used car stocks will be in 
good shape by the end of the 
campaign and good new car busi- 


| ness is expected for April. News- 


Seattle 
By D. M. Trepp 

Staff Correspondent, ADN 
SEATTLE.—With sales the best | 
since last August, upwards of 500) 
used cars, valued at around $150,- 
000, are expected to be disposed | 
of here during National Used Car | 
oxchange Week, according to re- 
ports from 24 dealers participat- | 
New car sales have also| 
stimulated greatly by the| 


In connection with the cam- 
paign, the dealer body here staged 
a four-day show on streets of| 
Seattle, with results prompting | 
an annual display of tnis type. A} 
bonfire of 83 junkers during the} 
early part of the week emphasized | 
safety, and helped make the pub-| 
lic more car-conscious than in 
months. 


| usual 


paper publicity and co-operation 
of police and civic officials aided 


the drive. 


Omaha 
By George W. Kline 
Staff Correspondent, ADN 

OMAHA.—Although the indus- 
try’s drive came two or three 
weeks early for normal Nebraska 
trade, an intensive campaign was 
staged throughout the state for 
National Used Car Exchange 
Week, resulting in sales well 
above the average. Dealers took 
advantage of the drive to press 
home selling talks and arouse in- 
terest in the advent of the normal 
car selling season. 

Parades, essay contests, police 
stunts, special advertising cam- 
paigns, window displays and un- 
advertising copy featured 


| the week. 


New Orleans 
By Gordon Hebert 
. Staff Correspondent, ADN 
NEW ORLEANS.—U sed car 
sales are running from 35 to 50 
per cent here as a result of the 
National Used Car Exchange 
Week, with most dealers reducing 
their inventories considerably. 
The drive, proclaimed by Gov. 
Richard W. Leche, opened with a 
parade, after which a permanent 
display was set up at Elk Place. 
Each dealer was permitted to dis- 
play three cars daily throughout 
the week. A pyre of three score 
junkers was lighted Wednesday 
night as another feature of the 
campaign. 
Newspapers, radio stations and 
civic authorities are according the 
drive unusual co-operation. 


Dallas 
By J. A. Webb 
Staff Correspondent, ADN 

DALLAS.— Accompanied by 4a 
barrage of newspaper, radio, bill- 
board and placard advertisements 
and backed by the business asso- 
ciations and luncheon clubs of the 
city, National Used Car Exchange 
Week is going over with a bang 
here. 

Dealers report crowds attend- 
ing the show are enthusiastic and 
that sales of late-model recondi- 
tioned cars so far are greater 
than they expected. They believe 
when the week is closed used car 
stocks will be greatly decreased 
and many junkers will be retired 
from traffic. 

A mile-long parade and a huge 


In Omaha, the dealers united in 


| radio and advertising campaigns. 


An unusual feature was the court 
house sales embankment idea. A 
double line of used cars sur- 
rounded the Douglas county court 
house, with each car marked with 
price and dealer’s name. Car buy- 
ers could go into the court house 
and get license plates. 

President W. E. Dewey, of the 
dealers’ association, had general 
charge of the campaign. J. J. Mc- 
Cutcheon, executive’ secretary, 
pushed the arrangements. 

The effect of the Nebraska 
“little NRA law” was noticeable. 
There was uniformity in prices, 
sales conditions and average 
values received by the customer. 

In Lincoln, the week opened 
with a parade of unsafe cars. 
Sales records responded to the in- 
creased effort. 

At Chadron, the Ford and Chev- 
rolet motor companies, the Bar- 
rett Motor Co. and the D. & F. 
Co. staged a parade and selling 
campaign. 

In eastern Nebraska, there was 
an increase in used car and truck 
sales, owing to good wheat pros- 
pects and the activity in rural 
electrification. 


Milwaukee 

Special to Automotive Daily News 
MILWAUKEE.—Indications are 

that the local phase of the Na- 

tional Used Car Exchange Week 

drive, aided here by fair, mild 

weather, will help to put a big 


(Continued on Page 10, Col. 1) 





Carlton Re-Elected APEM Head at Convention 
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Annual Meeting Attracts 


250 Men trom 378 Firms 


(Continued from Page 1) 


the following directors have just 
been elected by the entire parts 
industry for 1938; F. C. Crawford, | 
president of Thompson Products, | 
Inc.; C. S. Davis, president of 
Borg-Warner Corp.; Charles Get- 
ler, president of Houdaille- 
Hershey Corp.; John P. Mahoney, 
vice-president of Bendix Prod- 
ucts; C. E. Wilson, vice-president 
of General Motors Corp.; C. C. 
Bradford, president of Eaton Mfg. 
Co.; D. H. Kelly, vice-president of 
Electric Auto-Lite; E. A. Hall, 
president of the Hall Mfg. Co.; 
E., F. Deacon, president of Climax 





Engineering and head of the In- 
ternal Combustion Engine Insti- 
tute, and J. E. Otis jr., president 
of Stewart-Warner Corp. Wilson, 
Davis, Getler and Crawford were 
elected to serve two-year terms. 
At the banquet there were pres- 
ent 250 representatives of the 378 
member companies. These mem- 
bers represented the parts indus- 
try in Michigan, Ohio, Illinois, 
New York, Wisconsin, Missouri 
and Connecticut and represented 
23 different divisions of the in- 
dustry, manufacturing everything 
from tiniest rivets used on a car | 
to the frames. | 
Guests at the speakers’ table| 
included C. L. McCuen, president | 
of Olds Motor Corp.; W. F. Arm- | 


= A 


Campaign Places) 
Chevrolet Dealers 
In Fine Condition 


DETROIT.—As a result of in-| 
dividual campaigns of their own 
during National Used Car Ex- 
change Week, and of their spe- 
cial used car activities prior to 
that period, Chevrolet dealers are 
now in splendid used car con- 
dition, and in a position to accept 
new car business in volume, W. 
E. Holler, general sales manager, 
announced Friday. 

“Chevrolet dealers everywhere 
have geared into the National 
Used Car Exchange Week with 
individual campaigns to increase 
used car sales and reduce used 
car stocks,” said Holler. 

“During February, Chevrolet 
used car stocks decreased 7,813 
units from January, in a month 
when there were only 25 working 
days. This represents a stock re- 
duction of 312 units per day. 

“February used car sales of 
116,925 topped the used car sales 
of February last year, of 115,558, 
showing an increase of 1,367 units. 
In addition, Chevrolet has _ re- 
corded 100,000 or more used car 
sales monthly over a period of 36 
consecutive months. During those 
36 months, Chevrolet dealers have 
delivered at retail the amazing 
total of 5,230,108 used cars.” 


Full Line Completed 


By Marmon-Herrington 


INDIANAPOLIS. —A complete | 
line of passenger and commercial | 
cars with power and traction on 
all wheels, now being offered here 
by the Marmon-Herrington Co., 
company officials announce. 

The company, which recently 
expanded operation through the 
purchase of a large plant and 16 
acres of proving ground in In- 
dianapolis, reports a sharp in- 
crease in sales in rural indus- 
trial and more inaccessible areas. 








Operator’s Licenses Up 


LAN SIN G.—Operator’s licenses 
during January totaled 131,154, in- 
crease of 22,993 over December, ac- | 
cording to Leon D. Case, secretary 
of state. During the same month, 
36,367 chauffeur’s badges were is- 
sued, against 5,512 in December. 

To feel the pulse of the industry, 
consistent reading of Automotive 
Daily News is a necessity. 


strong, vice-president 
Kelvinator; Col. J. G. Vincent, 
vice-president of Packard Motors; 
Lou Purdy, general manager of 
Dodge Truck, and Norman 
Damon, director of the Automo- 
tive Safety Foundation. 


A report on the progress of the 


> 


of Nash-| 





industry in the past year was 
given by President Carlton who 
was toastmaster of the meeting. 
General Manager Skinner fol- 
lowed Carlton with a report on 
the progress of the association, its 
accomplishments during the past 
year and its planned work for 
1938. 
Sales Hit Billion 


According to Skinner, the auto- 
motive parts and equipment in- 
dustry sold approximately a bil- 
lion dollars worth of products 
during the year ending in June 
of 1937. Three hundred and 
twenty companies in the parts 
industry paid out to factory work- 
ers alone $222,192,780 during 1937 
and accounted for more than 292 
million man hours of labor. The 
average number of employes in 
the 320 plants whose reports were 
analyzed for 1937 were 153,530 
with a peak employment of 159,- 
843 workers during October of 
1937 who earned $20,313,687 for 
24,264,858 man hours of labor. 


Norman Damon gave a com- 
plete report on the Automotive 
Safety Foundation’s activities and 
acquainted the parts manufac- 


| turers with the disposition of the 


funds paid into the foundation by 
them during the past year. 


Caused by Politics 


George Sokolsky, well-known 
commentator and authority on 
economics was the speaker of 
the evening and, according to 
Sokolsky, the present depression 
is a depression caused by politics. 
He said that the present depres- 





sion was caused by acts of con- 
gress and acts of the administra- 
tion and, until those acts are re- 
moved, we will stay in a depres- 
sion. 

Sokolsky ended his speech with 
the following remarks: “You must 
drive out of business life the men 
who fight industry. Stop and 
think of this depression. It is with 
us. It will stay with us until it is 
removed by legislation but think 
every day and every minute. 
Think with all your energy and 
your other possessions about this 
one weapon that industry can 
use. The weapon of defeating at 
the polls the administrative enemy 
to capital progress in the United 
States.” 


Exposition to Utilize 


Eighteen Motor Trains 


SAN FRANCISCO.— The 1939 
Golden Gate International Ex- 
position has selected streamlined 
motor trains for its intramural 
transportation, officials announce. 


Bids have been called on 18 
gasoline-driven trains, each with 
a power unit and three trailers 
seating a total of 60 passengers. 
Speed, in the broad courts of the 


| 400-acre Western World’s Fair | 


city, will be limited to six miles | 


|an hour, and the streamliners | 
will be of the “trackless” variety. | } 
| Passengers, facing outward, will 


see everything. 


Program Is Set 


CHICAGO.—A program for the 
four-day conference on_ various 
phases of packaging, packing and 
shipping, to be held in Chicago con- 
currently with the Eighth Packag- 
ing Exposition, is announced by the 
American Management Assn. Both 
he conference and exposition will 
take place at the Palmer House, 
Mar. 22-25. The major divisions of 
the program are Packaging Ma- 
chinery; Packing and _ Shipping; 
Bulk Packaging, and Unit Packag- 
ing. 


ADN ‘Photos, by Norman York 


PRESENT AT THE BANQUET of Automotive Parts and Equip- 
ment Manufacturers’ Assn. in Book-Cadillac hotel, Detroit, Thursday 
night included: Top photo, left to right, Norman Damon, of the Auto- 
motive Safety Foundation; Clarence Skinner, general manager, 
APEM; John Lovett, general manager, Michigan Manufacturers’ 
Assn., and F. C. Skinner, Randall Co. Second from top: Ben Hopkins, 
president, Cleveland Graphite & Bronze Co., and winner of the APEM 
award for providing the most constant employment record in 1937; 
Col. Jesse Vincent, Packard Motor Car Co., and Dan Kelly, president, 
Auto-Lite. Third from top: W. S. Armstrong, Nash-Kelvinator; C. E. 
Wilson, General Motors, and Dan Kelly, Auto-Lite. Fourth from top: 
Cc. C. Bradford, president, Eaton Mfg. Co., and K. J. Ammerman, 
assistant to president, Borg-Warner. Fifth from top: Doc. Tyree, L. 
A. Young Spring & Wire Co.; Mel Donally, Cook Spring Co.; F. T. 
Zimmerali and F, C. Adams, both of Barnes, Gibbs & Raymond. Bot- 
tom photo: M. C. DeWitt, Champion Spark Plug, and A. C. McCord, 


McCord Radiator Co. 


branch manager, 
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Chevrolet Truck 
| Run Hanging Up 
Economy Marks 


DETROIT.—AAA reports cover- 
ing the first 10,102 miles of the 
Chevrolet long-distance, ,safety 
and dependability truck run, now 
being conducted by Harry Hartz, 
race pilot, show that the unit is 
hanging up a mark of $.00312 per 
ton-mile. 

Hartz left Ottawa, Canada, on 
Jan. 14 in a stock 1%-ton Chev- 
rolet truck with a “payload” of 
4,590 pounds of steel. He was ac- 
companied by Stanley Reed, of- 
ficial AAA observer, whose certi- 
fied reports are the basis of the 
bulletin just received. 

After covering the distance to 
Mexico City in less than 100 hours 
driving time, the truck turned 
back into the states, skirted the 
Gulf to Florida, and went south 
to the latter’s very tip. The 10,000 
mile mark was. passed near 
Miami, after 325 hours and 35 
minutes of actual driving time. 
Daily mileage averaged 266, and 
speed averaged 30.72 miles an 
hour, over the entire distance. 

Oil consumption with the loaded 
truck, over all kinds of roads and 
in extremes of weather, averaged 
less than a quart per 1,000 miles, 
the summary indicates. Actual 
oil consumption from the start of 
the run until the oil change in 
Florida, made just before reach- 
ing the 10,000-mile mark, was 9.62 
quarts. Total cost of gasoline and 
oil consumed, and lubrication, was 
$144.72. Adjustment costing $1.35 
brought total cost of the run to 
$146.07. This amounts to $.01447 
per mile, or $.00312 per ton mile, 
the latter being figured on the 
gross weight of 9,260 pounds. 





‘Bantam to Speed 
Production 20% 
to Meet Demand 


BUTLER, Pa An immediate 
20 per cent increase in production 
was voted this week by the board 
of directors of the American 
Bantam Car Co. in order to take 
advantage of improving business 
conditions in the United States 
and abroad. 

Although the Bantam factory 
here has been operating on a five- 
day week all through 1938, the 
bank of domestic and export or- 
ders on hand make it necessary 
to boost the output of Bantam 
“60” cars and trucks so as to 
keep pace with demand, according 
to Roy S. Evans, president. 

Francis H. Fenn was elected 
vice-president and W. W. Anspach 
was elected secretary by the di- 
rectors. Members of the board of 
directors include Evans; Martin 
Tow, chairman; William A. Ward, 
Atlanta; Dean B. Copeland, But- 
ler, Pa.; Mercer Reynolds and 
Fred B. Hahn, of Chattanooga, 
Tenn, 





| Studebaker Distributor 
Stages Opening Festival 
INDIANAPOLIS.—The new 

| showrooms of Weissman Motor 

Sales, Inc., newly appointed 


| Studebaker distributor here, were 
'the scene this week of a three- 


| day festival celebrating the firm’s 


opening. 

Festivities were presided over 
by Louis Wessman, president, and 
Emil Mantel, secretary and treas- 
urer. Studebaker factory execu- 
tives including C. S. Fletcher, 
sales manager, E. F. Noon, sales 
promotion department, Michael 
De Blumenthal, engineering de- 
partment and S. B. Cochrane, 
were present 


during the three “opening” days. 


ADN’s Washington bureau supplies 
readers with all important happen- 
ings in the nation’s capital, affecting 
| the automotive and allied industries. 
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Cameron Outlines Factors in Used Car Problem 


> 


Ford Spokesman Urges 
Elimination of Junkers 


DETROIT. Declaring used | 
cars to be “the cock of the walk | 
at present,” W. 
the Ford Motor Co., 
ular address during Ford broad- 
cast Sunday night, outlined the 
factors that comprise “the used 
car problem.” 

Describing the situation, Cam- 
eron pointed out that Ford deal- 
ers handle a little fewer than two 
used cars as a consequence of 
selling one new one, while for 
the automobile industry at large, 
he said, dealers handle a little 
more than two used cars for 
every new one sold. 


J. Cameron, of | 
in his reg- | 


| business? 





“Many owners turn in their 
cars every year. They want to 
drive the latest model. Their used 
car is still good for tens of thou- 
sands of miles of transportation 
for anyone who wants transporta- 
tion. Owners who follow this 
practice usually keep their cars 
in excellent condition in order to 
get as large a trade-in allowance 
as possible,” Cameron said. 
“When one such owner goes to 
his dealer and trades his present 
car for the latest model, he re- 
ceives an allowance on his car’s 
value, depending on its age and 
condition. 

Dealer Pays Cash 

“That allowance is credited on 
the purchase price of his new car. 
The dealer, of course, has paid 
cash for the new car he delivers, 
but he hasn't received cash for it 
—he has sold a new car, but it has 
left him with a used car to sell. 
Well, someone else, driving a less 
valuable car, 
car in the dealer’s stock and wants 


to buy it, that is, he wants to! 


trade his old car as part-pay- 
ment. When this is done the 
dealer has probably recovered 
part of the amount he invested 
in carrying through the first deal, 
but still he has a used car to sell. 


And so it proceeds, until finally, | 


if all goes well, the original deal 
stands clear. The dealer actually 
buys — or, as we say, takes in 
trade — more used cars than he} 
sells new ones. However, three 
or four persons may have received 
better cars in the process,” Cam- 
eron said. 
Use Good Judgment 


“It is very interesting to know 
that of the 24,000,000 passenger 
cars in use in this country, 16,- 
000,000 were purchased as used 
cars. They were bought for the 
unused service that remained in 
them. And their purchasers used 
good business judgment. For'| 
every car is a used car the first | 
day it is driven. As a car, as a| 
utility, as transportation service, | 
it may be worth for use at the! 
end of its first year practically as | 


TOP PACIFIC COAST SALESMAN for Pontiac, B. J. SanChez, | 
seated at left, signs his dealer contract in the office of C. G. Riley, | 


sees this good used} 





much as it was at the beginning, 
but as a market commodity its 
price has depreciated. So, if a 
driver needs a car and can get 
a good car of a model one or two 
years old at a great reduction 
from the original price, why 
shouldn’t he consider it good 
It certainly is not 
good business to run his old car 
until it becomes unsafe and un- 
economical, and until his equity 
in it runs down to zero. 


Stops Car Flow 


“This brings us back to the 
man who complained that the 
order for a new car had not been 
filled. This delay sometimes oc- 
curs when a dealer’s inventory 
of used cars is filled up and he 
must move some of them before 
he can sell new ones. When the 
flow of used cars stops, the flow 
of new cars stops factories 
slow down, employment is cur- 
tailed. This is the “Used Car 
Problem” you have been hearing 
about. And this-is the reason 


for what you have seen this week | 
— the joint effort of all the auto-| 


mobile manufacturers to call pub- 
lic attention to the wide choice 
of good used cars accumulated 
during the winter. These mus‘ 
be disposed of before more can 
be taken in on new car sales. If 
this practical effort to start busi- 
ness moving forward again is as 
successful as the manufacturers 
hope, the chances are that the 
man who tried to put in an order 
for a new car some time ago will 


be called up by his dealer and | 


told to bring his present car in — 
the road is clear for new busi- 
ness. There are plenty of people 
waiting to buy new cars, if they 
can dispose of their present cars. 
The dealer, of course, would like 
to accommodate them as soon 
as he can. 
Both Are Important 

“The fact is and it is a typi- 
cally American fact — typical of 
the American’s shrewd eye for a 
trade that it is the buyers of 
new cars who make it possible 
for the buyers of used cars to 
get excellent transportation value 
at low cost; but on the other 
hand, it is the buyers of used 
cars who make it possible to 
clear the ground for the manu- 
facture of new cars. Both are 
important to the automobile in- 
dustry. Just at present, used 
cars are cock of the walk. If 
they begin to move, factories will 
begin to hum and the gates will 
be crowded with men going back 
to work.” 


ADN’s editorials present an au- 
| thentic interpretation of news vital 
to the industry. 


seated at right, Pontiac zone manager for Southern California. Stand- 


ing is Doc Gordon, Pontiac district manager. 
Pontiac salesman, was rewarded with the appointment to dealership | ing, 


SanChez, long an ace 





a workman renewing 


water. 


terest now, with the National 
Used Car Exchange Week wan- 
ing, is the matter of recondition- 
ing the upholstery of the vehicles 
which are being sold. Inasmuch 
as it is estimated that it costs 
from $50 to $60 to replace up- 
holstery, information as to how 
properly to clean interiors and 
save the cost of replacement of 
the materials should be of great 
| interest to dealers. 

Believing thusly and speaking 
| for mohair velvet, Collins & Aik- 
| man have issued a booklet devoted 
| to cleaning methods which should 
be of value in reconditioning 
operations. 

Directed Against Tips 

In most cases, it is said, a mo- 
hair interior shows little wear and 
needs only slight cleaning and re- 
storing. Because the fabric is a 
velvet material, with a “third- 
dimensional” pile of upright fibres, 
all wear is directed against the 
tips of the fibres so that the fibres 
must be completely worn down 
before wear shows. After long use 
mohair velvet, particularly in the 
driver’s seat, may give the ap- 
pearance of being worn, but ex- 
amination shows that the tiny 
fibres have merely been pressed 
flat; they are easily brought to 
their original upright position by 
a simple operation after which, 
of course, the “worn spot” dis- 
appears. 

The pile surface is similarly 
advantageous, it is pointed out, in 
making spots and discolorations 
easy to remove. Instead of soak- 
ing into the base fabric and 
spreading along the surface 
fibres, foreign matter dropped on 
mohair velvet is taken up by the 
upright fibres. Each upright fibre 
catches a little of the discolora- 
tion, so that under a microscope 
the spot resolves itself into hun- 
dreds of little “blobs” of dirt at 
the tips of the fibres only. Such a 
spot consisting of hundreds of 
tiny separate discolorations, is of 
course much more easily attacked 
and removed by the cleaning 
agent. 

Follow Instructions 


Reconditioning the interior of a 
mohair-equipped car is not a spe- 
cialist’s job, the instructions state, 
but may safely be intrusted to 
any member of the shop staff, 
providing, of course, that the 
simple instructions are followed. 


The first step is the removal of 
the seats from the car and the 
repair of any rips in the fabric. 
Then the back cushions, headlin- 
etc., should be thoroughly 





in the Highland Park district of Los Angeles after selling better than | brushed and dusted and the in- 


a car a day during 1937. 


| terior of the car generally cleaned 


NEW YORK.—Of particular in- 


Early Business 


Upturn Is Seen 
By Henry Ford 


WAYS, Ga.—Reiterating his 
belief that a full recovery in busi- 
ness activity is imminent, Henry 
Ford, interviewed by the United 
Press at his winter home here, 
declared that this generation “will 
see the greatest era this world has 
ever known.” 

Ford proposed that industry 
combat unemployment by provid- 
ing technical education for the 
youth of the nation, the UP said. 
He was quoted as blaming the 
recession on efforts of financial 


| interests to control prices, produc- 


RECONDITIONING UPHOLSTERY, described on this page, not 
only may often be accomplished simply and inexpensively, but may | 
be the most important means of clinching a used car sale. 
the original 
through the simple expedient of scrubbing it with plain soap and 


Shown is 


appearance of mohair velvet | 


Booklet Outlines Methods 
Of Renewing Upholstery 


before any attempt is made to 
remove spots. 

Brushing should be done with a 
whisk-broom, carpet beater or 
vacuum cleaner. Blows should be 
lightly administered, and brush- 
ing should be against the pile or 
lengthwise of the fabric. This 
dislodges any dust between the 
fibres. 

The removal of spots depends 
on the type of discoloration. Non- 
alkaline soaps and commercial 
cleaning solvents are usually suf- 
ficient for most stains, but a 
handbook supplied by Collins & 
Aikman Corp. lists all the com- 
mon types of spots and the 
recommended means of removing 
them. The booklet is the result of 
many tests carried out in the 
textile manufacturer’s laborato- 
ries in comparison with standard 
textile handbooks and bureau of 
standards methods. The handbook 
also lists the materials which 
might harm the fabric and should 
not be used. 

If the cushions are particularly 
dirty, they should be washed with 
soap and water. Mohair velvet, 
which can be completely and 
safely washed with soap and 
water, cleans up thoroughly. 

Neutral Soap Needed 

In washing the mohair cushions 
and backrests, a neutral soap and 
lukewarm water should be used, 
with suds frothy rather than 
watery. They should be applied in 
moderate quantities with a damp 
cloth, sponge or soft brush. : In 
washing the stroke should be 
with the pile rather than against 
it. Then the suds should be re- 
moved with a clean damp cloth, 
and the surface wiped several 
times with a dry cloth. While the 
material is still damp, it should 
be brushed again with a whisk- 
broom, and, when dry, brushed 
once more against the pile. It 
should be remembered that head- 
linings and sidelinings not made 
of mohair velvet may not success- 
fully take washing with soap and 
water. 

To remove the shiny, apparent- 
ly ‘“‘worn” spot in the driver’s seat, 
simply steam the flattened part 
liberally. Spread a damp cloth 
over the surface and touch a hot 
flatiron to it lightly. The steam 
that is thereby driven down into 
the fibres will restore them to 
their original erect position. An- 
other method is to take a cloth or 
heavy towel, wring out of very 
hot water and spread it over the 
flattened spot for 10 minutes or 
so. It may be necessary to repeat 
this method several times if the 
fabric has been badly flattened. 


tion and pay. 

“Financers are trying to break 
the country down so as to control 
all industry,” the UP quoted Ford 
as stating. “If this small group 
is successful, prices will then go 
up and wages will come down. 


“However, I am glad to see that 
finance is waking up in one re- 
spect and moving in the right 
direction by recognizing grain, 
such as wheat and corn, as the 
true basis of wealth. 


“I have noticed over a period 
of 60 years that prices of wheat 
and corn have varied but little. 
Such products of the soil are real 
wealth, provided the crop is 
reasonably curtailed so that it will 
have a value. 

“After all, money is simply a 
token of what has been done; it 
is worthless unless it represents 
something. Gold in itself is not a 
very useful metal. In the first 
place, it is scarce, and while it 
glitters and makes very pretty 
jewelry it does not wear well. 


“I feel the present generation 
will see the greatest era this 
world has ever known. Science, 
inventions and mechanical im- 
provements are making things 
easier for us, and out of leisure 
comes civilization, as J. P. Mor- 
gan said wecemity. 


Standard Dealews 
Aid in Campaign 


CHICAGO.— The Standard Oil 
Co. (Indiana) this week requested 
its 10,300 field representatives in 
13 states to seek co-operation of 
Standard dealers with automobile 
dealers during National Used Car 
Exchange Week. 

In a letter sent out to field men 
by Edward G. Seubert, president, 
dealers were asked to display ad- 
vertising matter for car dealers 
and to otherwise aid in stimulat- 
ing public interest in the drive. 
Employes were urged to advise 
local dealers of possible prospects. 


Arkansas Studies Bill 
To Enforce Trade Act 


LITTLE ROCK, Ark. — Gov. 
Bailey has named a seven-mem- 
ber commission to investigate the 
feasibility of submitting to the 
next legislature a bill creating a 
permanent commission to enforce 
and carry out the intention and 
purposes of Arkansas’ so-called 
“Unfair Practices Act.” 


The act in question, No. 253 of 
1937, provides for a fine of from 
$100 to $1,000 and up to six 
months imprisonment upon con- 
viction for effecting price dis- 
crimination with the intent to 
destroy competition or between 
different sections, communities or 
sections. It prohibits merchants 
from selling goods below cost 
except under certain conditions. 


New Trailer Tire 


AKRON.—tThe Firestone Tire & 
Rubber Co. has introduced a new 
tire designed and built especially for 
trailer and semi-trailer equipment. 
The principal attribute of the tire is 
to reduce operating cost by increas- 
ing mileage life. 
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Business Index Off But More Areas Show Gains 
29 Areas Report Feb. Rise 


Compared to 16 in January 


DETROIT.—While general 
business activity dipped again in 
February, individual trading areas 
showed a much stronger resist- 
ance to downward pressure, ac- 
cording to the monthly survey of 
147 trading areas of the United 
States conducted by the research 
division of Brooke, Smith & 
French, Inc. 

Evidence of a brighter busi- 
ness outlook is found in the num- 
ber of areas registering business 
gains—29 for February, as com- 
pared with only 16 in January. 

Of the remaining 118 trading 


Federal Truck 
Appoints Evans 


Schaefer Aide 


DETROIT.—Appointment of Roy 
Evans as assistant general sales 
manager of the Federal Motor 

Truck Co. in 
charge of west- 
ern territory, is 
announced by K. 
M. Schaefer, 
general sales 
manager. 
Evans’ back- 
ground of retail 
and wholesale 
truck sales ex- 
perience dates 
> back to 1923. 
His sales activi- 

Roy Evans ties centered in 
the middlewest and southwest 
while serving as regional truck 
manager for the Chevrolet Motor 
Co. 

Before joining Federal he was 
Chicago district manager for 
Dodge, heading up truck and pas- 
senger car sales in that area. 


Steel Plants Set 
New Operations 


In Ohio Valley 


YOUNGSTOWN, O.—The 
Youngstown Sheet & Tube Co. 
will resume operation of its big 
hot strip mill this week, with re- 
sumption of its cold mill scheduled 
to follow. Hot mills also will be 
operated by the Sharon Steel 
Corp. 

The plate operations, estimated 
at above 80 per cent, are pre- 
dicted for expansion although the 
steel output will remain un- 
changed at 29 per cent. 

Twenty-nine of the 83 open 
hearth furnaces in the valley will 
be active with two Bessemers on 
the active list and one idle. Eight 
blast furnaces will be functioning. 


Fire Hits Plant 


NILES, O.—Fire swept through 
the cold-rolling section of Republic 
Steel Corp.’s tin mill here Sunday, 
causing damage estimated at $50,000 
to $60,000. 





centers in the United States, 10 
maintained last month’s levels, 
and 108 declined, according to the 
report. National business is now 
operating at 37 per cent below 
normal—a loss of four points 
from the January standing. One 
year ago, at the end of February, 
the index stood at 7 per cent be- 
low normal. 


February gains, with indexes 
improving 1 per cent or more 
over January, were registered in 
the following areas: 

Abilene, Albuquerque, Birming- 
ham, Cheyenne, Cincinnati, Co- 
lumbia, Dayton, Dubuque, Grand 
Junction, Grand Rapids, Green 
Bay, Harrisburg, Hartford, Jack- 
son, Mich., Macon, Manchester, 
Memphis, Montgomery, Newark, 
New Haven, Norfolk, Oshkosh, 
Pueblo, Tacoma, Topeka, Waco, 
Wichita Falls, Williamsport and 
Winston-Salem. 


These areas were at normal or 
above in February: 


Albuquerque, Bakersfield, 


Cheyenne, Grand Junction, Hous- 
ton, Phoenix and Shreveport. 


Continued Sales 
Upswing Reported 
By Dodge Dealers 


DETROIT.—Retail deliveries of 
new and used vehicles reported 
by Dodge dealers for the week 
ending March 5 continued the 
upward trend which they have 
manifested for the past two 
weeks, company officials report. 


The week’s gain in sales amount- | 


ed to another 5.8 per cent as com- 
pared with the records of the 
preceding week. 

Dodge dealers’ deliveries of 
passenger cars and trucks were 
12.5 per cent higher in the first 
week of March than in the first 
week of February. 

Deliveries of used vehicles re- 
ported by Dodge dealers 
from 9,356 in the week ending 
Feb. 26, to 9,707 in the week end- 
ing March 5. 


Occupational Rates 


Ruled Out in Illinois | 


CHICAGO.—Attempts by com- 
panies to grade automobile in- 
surance rates in Illinois according 
to occupations of owners were 
turned down this week by Ernest 
Palmer, state insurance superin- 
tendent, on the grounds that such 
a practice involves discrimina- 
tion. 

He ruled that the companies 
will be permitted, however, to 
establish different and lower 
rates for cars used for pleasure 
than those used for business. The 
insurance firms expect to set up 
the new scale on this line soon. 


To feel the pulse of the industry, 
consistent reading of Automotive 
Daily News is a necessity. 


South Bend’s Feb. Drive 
Ups Used Car Sales 95% 


SOUTH BEND.—Used car sales 
here in February doubled Janu- 
ary and December totals, through 
a co-operative campaign spon- 
sored by the South Bend Automo- 
tive Trades Assn. and the South 
Bend Tribune, records of the as- 
sociation show. 

Sales in February totaled 632 
cars, as compared with 336 in 
January, 356 in December and 759 
in February, 1937. The latter is 
only 16 per cent above this Feb- 
ruary’s figures. 

Dzring the drive the Tribune 
donated 496 inches of advertising. 
Starting with ‘a page on Jan. 21, 


advertisements were run _ three 
times weekly. 

Announcements were used on 
the newspaper’s stations, WSBT- 
WFAM, from three to four times 
each week. 

To increase its effectiveness the 
advertising appeared over the 
signature of the South Bend 
Automotive Trades Assn. All the 
advertising pointed out that the 
best values in used cars were 
available now; that these bar- 
gains could not last and pur- 
chasers could save real money by 
moving the purchase of their car 
forward to an earlier date. 








| 
rose | 


| bodies for 





THIS NEW STATION WAGON, mounted on the 1938 deluxe 
Plymouth chassis, has an extra wide body that provides a generous 
aisle for easy access to center and back seats. There’s ample room for 
luggage behind the rear seat or on the lowered tail gate, but the 
rattle-proof seats are removable anyway, for general utility use. 





Horsepower to Cost Less 
In New Cars, Anderson Says 


DETROIT.—There is more de- 
sign activity at the present time 
than for many years, and the 
prospects indicate better engines 
producing substantially more 
horsepower per dollar cost, ac- 
cording to David E. Anderson, 
chief engineer of the Bohn 
Aluminum and Brass Corp. 


“Consultation with engineers, 
who are closely in touch with ad- 
vanced practice as well as with 
fuel authorities, makes it evident 
that we are likely to have some 
interesting new power plants in 
the very near future,” says Ander- 
son. 


“These new units will not only 
develop more horsepower per 
cubic inch of piston displacement 
than present current design, but 
will also give better gasoline 
economy. Because of the higher 


| compression ratios both aluminum 


cylinder heads and pistons will be 
required but the gains in horse- 
power will be greater in propor- 
tion than increased cost, so that 
the net result will be an engine 
which will either give more horse- 


| power for the same money or the 


same horsepower for less money 
than at present. 


“Current trends in design indi- 
cate that car engineers have 
learned how to design roomy 
comparatively short 
wheelbase cars. The big volume 
market is for cars ranging from 
110 to 115 inches in wheelbase. 
According to present indications, 


Feb. Car Sales 
Sharply Under 
Jan. in Chicago 


CHICAGO. — Registrations of 
new cars in Cook County, Chi- 
cago, for February totaled 4,355 
units as compared with 7,104 in 
January, and 8,733 in February, 
1937, according to figures re- 
leased by the Bureau of Motor 
Advice. 


Ford led with 820, followed by 
Chevrolet with 789. Plymouth was 
third with 488, Buick fourth with 
473, Dodge fifth with 325, Pon- 
tiac sixth with 303, Oldsmobile 
seventh with 224, Packard eighth 
with 165, De Soto ninth with 144, 
Chrysler tenth with 118, Stude- 
baker eleventh with 115, and 
Nash twelfth with 103. 


Hudson had 8:7, Cadillac-La 
Salle 84, Lincoln-Zephyr 67, Wil- 
lys 29, and Graham 18. 


Seeks Insurance 


TRENTON, N. J.—Compulsory 
automobile liability insurance would 
be required in New Jersey under 
terms of a bill introduced in the 
state legislature here this week by 
Assemblyman Samuel Pesin. The in- 
surance would provide payment of 
$10,000 when two or more persons 
are injured or killed and $1,000 when 
property damage or the injury of 
one person results from an accident. 





we are likely to see some new 
products in this field. There are 
no power plants available for this 
type of car at the present time. 
This will mean that we can ex- 
pect some entirely new designs. 


“There are many. engineers 
who have been looking for the 
opportunity of starting with a 
fresh design for a number of 
years. Most of our present en- 
gines are transitions which have 
been modified, refined and de- 
veloped from year to year, but 
which have not been fundamen- 
tally changed. As a result it has 
not always been possible to adapt 
new practice to these developed 
engines. It is possible with our 
present knowledge of combustion 
chamber design and our im- 
proved understanding of com- 
bustion contfol, not to mention 
the better fuels now available, to 
produce engines which will oper- 
ate satisfactorily on higher com- 
pression ratios and which, be- 
cause of materially improved car- 
buretion and distribution, will 
function at materially higher 
efficiency.” 


Cadillac-LaSalle 
Feb. Sales Rise 
10% Above 1937 


DETROIT.—The third best Feb- 
ruary on Cadillac-LaSalle sales 
records was reported Friday by 
General Sales Manager D. E. 
Ahrens. 


Final figures from the retail 
field show deliveries of 1,816 cars, 
a 10 per cent gain over last year 
and topped only.by the months 
of February in 1928 and 1929. 


“Equally as encouraging was a 
continuation of the decline in 
used car stocks that set in shortly 
after the first of the year,” said 
Ahrens. 


“The last period report for Feb- 
ruary disclosed a decrease in both 
units and dollar inventories. 
Measuring stocks on hand Mar. 1 
against Jan. 1, our dealers have 
reduced used car inventories by 
$331,000.” 


NSPA Issues New 


Parts Sales Guide 


DETROIT.—To assist both 
manufacturer and wholesaler 
members of National Standard 
Parts Assn. toward increasing 
their sales of equipment, tools 
and parts, by getting a greater 
number of their customers 100 
per cent equipped for immediate 
service, the NSPA marketing re- 
search committee has issued an 
Equipment Sales Guide to all 
members. 


As a business-builder, the 
Equipment Sales Guide is said to 
contain a complete list of essen- 
tial equipment and tools for the 
15 major automotive service and 
repair operations. 


Plymouth Adds 
A New Station 
Wagon to Line 


DETROIT.—A new “Suburban” 
model, with wide body that pro- 
vides a comfortable aisle for easy 
access to the center and rear 
seats, has been added to the 1938 
line by Plymouth division of the 
Chrysler Corp. 

Production of the new type sta- 
tion wagons is under way at the 
Plymouth factory, and shipments 
to dealers have begun in anticipa- 
tion of the spring demand for an 
informal country car that has a 
wide variety of uses. 


The new suburban is built on 
the 1938 deluxe Plymouth pas- 
senger car chassis, complete with 
all this year’s new engineering 
features. It comes with safety 
glass in windshield and front 
doors, with curtains in side doors 
and windows and over the tail 
gate as standard equipment. 
Safety glass windows all around 
are available at slight extra cost. 


The width of the body is said 
to provide generous space for 
eight adult passengers, besides 
allowing for a 13%-inch aisle on 
the right side for convenient ac- 
cess to middle and back seats. 
These two seats, which are both 
equipped with rattleproof fittings, 
may be removed singly or both 
together, to open up extra space 
for carrying luggage or for gen- 
eral utility purposes. Lowering 
the big tail gate adds another 
1,696 square inches of carrying 
space. 


Nash-Kelvinator 
Retains Walker 


As a Designer 


DETROIT.—George W. Walker, 
widely known industrial stylist, 
has been retained as consulting 
designer of Nash-Kelvinator Corp. 
it is announced by George W. 
Mason, president. Walker, he 
said, will collaborate with the de- 
signing engineers of both the 
automotive and refrigeration di- 
visions of the corporation. 


In making known the appoint- 
ment, Mason pointed out that the 
design or style of a product is 
now as important from a sales 
standpoint as are its quality and 
mechanical dependability. 

Walker has performed “face- 
lifting operations” on more than 
1,800 products on sale in this 
country today, including automo- 
biles, refrigerators, radios, alarm 
clocks, washing machines, ironers, 
trailers, coin machines, automo- 
bile heaters and a variety of 
kitchen appliances. 


Foreign Trade Week 
Plans Are Formulated 


NEW YORK.— Plans for Na- 
tional Foreign Trade Week, to be 
held May 22-28, have been dis- 
cussed with President Roosevelt 
by a group representing national 
and international organizations 
sponsoring the event. 

The delegation consisted of 
James S. Carson, of the American 
& Foreign Power Co., represent- 
ing the United States chamber of 
commerce; E. P. Thomas, presi- 
dent National Foreign Trade 
Council; F. W. Nichol, the Inter- 
national Business Machines Corp., 
representing the international 
chamber of commerce; Edgar W. 
Smith, of General Motors Corp., 
representing the economic policy 
committee; and George F. Bauer, 
chairman Foreign Trade Week 
committee of Greater New York. 


Toney Appointed 


TOLEDO.—Charles B. Toney jr. 
has been elected vice-president of 
the John O. Munn Co. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 


13TH YEAR authentic and of value-—(ADN 6-10-1983) 


SATURDAY, MARCH 12, 1938 
When a Car is ‘65’ 
EPORTS from the used car front indicate that Nation- 
al Used Car Exchange Week has been more success- 
ful even than its sponsors had hoped. To us the success 
or failure of this particular drive is secondary in impor- 
tance to the demonstration that the industry as a whole 
can act effectively in concert and that manufacturers col- 
lectively have acknowledged the used car as a vital part 
of our industry. 

All used car plans in the past have been prefaced by the 
remark “If we can get all manufacturers to agree,” etc. 
We feel that the activities during the past few weeks 
have given an effective answer to that question, and we 
hope to see more co-operation of this sort in the future. 


Just at the present much is being said about junking. 
We do not believe that sporadic drives are the answer to 
this one. What we need is a consistent and continuing| 
plan, perhaps, like our social security act, which will pro- 
vide assurance that when a car has reached its “65” it 
can be gracefully retired without undue burden upon any-| 
one. We feel that a plan of this sort can be worked out 
within the industry itself and without going to Washing- 
ton or elsewhere, tin cup in hand, asking for assistance. 


We have suggested a jointly-owned corporation which 
would serve the dual role of establishing reconditioning 
plants at strategic points, which in our opinion could 
handle dealers’ used car reconditioning more economically 
than the dealer himself; which could place a confidence- 
building stamp of approval on the reconditioned car and 








JALLOPY FUNERAL 


By AHS in Harrisburg (Pa.) 
Telegraph 


LAST night's parade of ancient 
automobiles 

HAD a certain nostalgia about it 

. not 

THAT the Jallopies 
did THAT 

WORD ever come from?) were so 
very 

AGED, but that they brought back 
memories 


(and where 


an ever older era, when the 
electric 

STARTER, 
the left 

WHEEL drive 
extreme 

MOMENT 
And in 

PASSING, before 
little memory- 

STRETCHING about the good old 
days, 

LET me say that I wish we could 
see a 

PARADE and bonfire 


machines 


OF 


the “foredoor,” and 


were matters of 


in the public prints. 


going into a 


of ancient 








use profits accruing from its operations to purchase cars 
unfit for reconditioning and effectively scrap them. 

This may be better as an idea than as a practice, but 
we cannot help believing the very keystone of any success- 


ful plan will be co-operation by the entire industry! prr 


through a semi-independent control center to insure every- 
one a fair deal. The past week has proved that the in- 
dustry can act in unison, and we sincerely hope that it 


will continue to do so in the future. 
N° VISITOR at the Machine Tool & Progress exhibit 
at Convention Hal] in Detroit during the past week 
could fail to be impressed with the spirit of optimism that 
prevails among the men who make the tools that will build 
tomorrow’s cars. The exhibit itself, which was sponsored 
by the American Society of Tool Engineers, was more 
extermsive than any past effort and attendance, sales and 
interest were exceptionally high. 


Optimists among these men, we feel, charts more clearly 
the future of America than the many graphs prepared by 
our able economists. Every item on display was designed 
for future production use. All represented improvements 
over last year’s offerings. That sales this year are run- 
ning ahead of last year can indicate only that the men 
who will use these tools plan better production in the 
future. And such plans are not made without confidence 
that future demand will justify their present action. 


Production Progress 


MORE frequently, for their very 
passing means 

GREATER safety for you and me 
and all the 

REST of the folks on our high- 
ways. It was 

A swell formation, and I bow low 
in the 

GENERAL direction of all those 
estimable 

GENTLEMEN responsible for the 
affair. But 

TO get back to the good old days, 
as all 

DAYS other than the present are 
always 

CALLED: Your correspondent is 
of the 

GENERATION which saw the 
rival of the 

AUTOMOBILE and its phenome- 
nal 

TRANSFORMATION from an 
awkward, 

UNDEPENDABLE piece of 
equipage showing 

ONLY too clearly its immediate 
descent from 

THE buggy, to a beautiful, stream- 
lined 

PIECE of mechanical 
designed to 

TAKE us to the far corners of the 
earth in 

COMFORT and with incredible 
speed. And 

BEING of that generation, he 
succumbs 

EVERY once and again to a pleas- 

ant period 

reminiscence during which 

there passes 

BEFORE his eyes a long stream 
of old 

CARS the names of which are un- 
known to 

THE majority of present-day au- 

tomobile 

VERS .. 

dard- 

DAYTON, Alco, Rambler, Herrs- 
choff and a 

GREAT many more. It was on one 
of 

THOSE Stoddard-Daytons, about 
the year 

1911, that I first 

owner to let 

drive... 

it was, 

TOO, with no 
five-seated 

BODY, with oil lamps at the side 
of the 

WINDSHIELD 
and with 

HEADLAMPS fed 
tank clamped 

ALONG the running 

starting 

which required a 

too frequently 

LOST) and a match. Doors there 
were to the 

BACK seat only, but none 
obstructed your 

ENTRANCE to the front. 
windshield, 


ar- 


equipment 


OF 


. names like Stod- 


persuaded the 


ME a phenomenal car 


covering its 


top 


and at the rear, 


by a carbide 
the 


board, 


OF key (only 


The 
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CAR 


The Stile That Leads to Pastures Green 


In This Corner-- 


‘Putting Cart Before...’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Dealer Frowns 

Every time I read in the papers 
about the wonderful campaign 
that is being put on by the deal- 
ers and manufacturers directed at 
11,000,000 owners of used cars 
seven years old or more, it gives 
me a laugh. 

In the New York Journal and 
American of Mar. 2 this is what 
they say: 

“Three objectives were given 
for the Used Car Week: First, 


FROM which long brass rods ran 
down 

TO a point beside the radiator, 
folded in the 

MIDDLE in the event you wanted 
more 

AIR! No windshield wiper, of 
course. No 

CHOKE. No ammeter, for there 
was nothing 

ELECTRIC about it. The gasoline 
tank was 

UNDER the front 
the motor 

BY gravity, and I think the only 
instrument 

ON the board was a speedometer. 
Under 

THE steering wheel, on the right 
hand side, 

WERE two levers much like those 

CONTROLLING the automatic 
gearshift of 

TODAY ... but they were to 
control the 

THROTTLE and spark. This first 
model 

EVEN had no foot throttle, but 
the gear 

SHIFT, four speeds forward and 
one 

REVERSE, was the 
ever shifted. 

COMPARE that jallopy with the 
new cars of 

OUR present automotive age, and 
shed a 

TEAR for the good old days, if 
you think 

THEY need it. 
lot more 


seat, feeding 


easiest I’ve 


And let’s have a 





BONFIRES of the worn-out 


machines. 


to remove antiquated cars from 
the highways and thus elimi- 
nate the hazards they present; 
second, to give millions of mo- 
torists a chance to trade their 
more obsolete vehicles for newer, 
safer, more comfortable and eco- 
nomical cars on convenient terms, 
and third, to clear the way for the 
production of new cars and 
stimulate the entire industry.” 


This is putting the cart before 
the horse. If a junker plan had 
been established and then this 
plan worked out, dealers would 
not hesitate to take these unsafe 
cars in trade, but as it stands 
what is the dealer going to do 
with these cars? 

I have been a dealer for 18 
years and never have had any 
trouble disposing of good used 
cars, but the real trouble is to 
dispose of the trade downs or 
junker cars. These cars generally 
represent the result of selling one 
new car and two used cars and 
then taking in trade a junker 
that is worth from $25 to $75. 

Here is my angle. The cam- 
paign above mentioned will result 
in the dealers finding that when 
it is over they will have on hand 
a nice lot of junkers which in 
turn will go back on the road 
again as a menace to others. 

These junkers take up the room 
of a new car or a good used car 
and, after all, dealers today need 
room. In a survey which I made 
I found that if the dealers could 
convert their junkers into cash 
and get the room which these 
cars take up they would be in a 
position to buy new cars. 

Another joker is the amount of 
money that is being spent for 
safety campaigns by advertising, 
when the real trouble, which costs 
owners of good cars and insur- 
ance companies plenty of money, 
is caused by accidents by people 
who have purchased these same 
junkers and run them on the 
public roads. 

As an example: on a busy road 
where there is a lot of traffic, it 


(Continued on Page 12, Col. 5) 
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SUCCESS- 


ona 
foundation of 


friendship 


It is an axiom in automobile merchandising circles 
that when you have the Chevrolet franchise you have 
friends — friends in the Chevrolet organization, 
millions of friends in the ranks of motor car owners. 
Only on a foundation built upon such friend- 
ship could dealers, in thousands of communities 
throughout the country, have established their long 
records of continuous service with Chevrolet. 

In city after city, town after town, the Chevrolet 
dealership has come to be regarded as a firmly 
established factor in the business of the community. 
Through the years, Chevrolet dealers — hundreds 
of them for 15 years or longer —have stood by 
Chevrolet, as Chevrolet has stood by them. These 
dealers have succeeded because they are the highest 
type of business man — and because Chevrolet has 
always sought to do everything within its power 
to help its dealers to succeed. 

CHEVROLET MOTOR DIVISION 


General Motors Sales Corporation 


DETROIT, MICHIGAN 


€ 


WHEN YOU HAVE THE ¢ ¢, YOU HAVE FRIENDS 
“ev, OLE nancl™ 
TE 





NEW YORK. — Excessive rates 
of automotive taxes are an im- 
portant factor in keeping millions 
of antiquated used cars on the 
highways of the United States, 


the American Petroleum Indus-| 


tries Committee declared this 
week after a study of the effect 
of excessive taxation on used car 
ownership. 

Approximately 6,500,000 cars| 
having a value of $50 or less, op- 
erated chiefiy by motorists with 
incomes of less than $20 a week, | 
are now in operation on the na- 
tion’s highways, the statistics in-| 
dicate. Most of these cars are sev- | 
en or more years old, and are fast | 
approaching the junk pile, the 
API committee said. 
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Thee -Day Program Set for SAE Car Meeting 


Lower Taxes Would Boost 
Used Car Sales, API Holds 


These 6,500,000 cars, owned by 
families with modest or low in- 
comes, apparently form the bottle- 
neck of both the new and used 
car markets of the United States. 
The rate at which they are 
scrapped, or exchanged for less 
antiquated models, determines in 
a large measure the activity of 


| the new and used car markets. If 


the life of these old cars, which 
constitute approximately  one- 
quarter of the total automobiles 
in operation in the United States, 
is prolonged, sales and exchanges 


| of used cars fall off. 


The automobile market is di- 
vided into three general divisions 
the committee pointed out. First 
are the new car buyers, who con- 


we i ee 


TEE 


bea eel elt. 





stitute a minority of the nation’s 
motorists. They earn, for the 
most part, more than $30 a week. 
Next are the second-hand car 
buyers, followed by the third and 
fourth-hand car buyers. Millions 
of motor vehicles have three or 
more owners before they finally 
are junked. The second-hand car 
buyers earn from $20 to $30 a 
week and pay about $250 to $300 
for their cars, passing along their 
old cars in the deals. The third 
market consists of the _ third, 
fourth, and fifth-hand car buyers. 
The incomes of these motorists 
are generally $20 or less a week, 
and the prices of the cars range 
from $50 to $150. 

In this third market the retard- 
ing influence of high automotive 
taxes is most evident, especially 
when economic conditions are un- 
settled. With limited incomes, 
these “third-hand” motorists find 
it difficult to meet the automotive 
tax burden. 





~IGen. Johnson to Top 


List 


Of Speakers at Banquet 


DETROIT. — Program for the 
national passenger car meeting, 
set for Mar. 28-30 in Detroit, is 
announced by the passenger car 
division of the Society of Auto- 
motive Engineers. Departing 
from custom, the three-day con- 
clave will be devoted entirely ta 
chassis and body passenger car 
subjects and problems. 

General Hugh Johnson, former 
NRA administrator, will be prin- 
cipal speaker at the annual ban- 
quet Tuesday evening, Mar. 29. 

The tentative program for the 
three-day meeting is as follows: 

Monday morning, Mar. 28—En- 
gine Session, R. N. Janeway, 
chairman; “Recent Engine De- 
velopments,” by Alex Taub, Vaux- 
hall Motors, Ltd.; “Fundameutal 





ed this much space 


for Wilson Brothers 


AND THAT’S NOT 


Bell System Teletypewriter Service sometimes 
develops economies in unexpected directions. 


Wilson Brothers, for 
communications survey, 


example, found from a 
conducted jointly with 


Bell System representatives, that they could profit- 
ably employ typing-by-wire service between 
Chicago headquarters and their men’s furnishings 


factory at South Bend. 


They installed the service in 1931. Not only 
did it provide efficient contact between the two 
points, but within a year it permitted the company 
to move several departments from the headquarters 
building to the point of production, releasing 
nine floors of space at headquarters for rent 
and revenue, cutting overhead way down. 


BELL SYSTEM TELETYPEWRITER SERVICE 


ALL! 


Furthermore, the business is better unified. 
Department managers at Chicago and plant and 
production heads at South Bend are able to keep 


continuously in touch with each other. 


Ware- 


housing, formerly cared for at headquarters, is 


now centered at the factory. 


It is not necessary 


to carry such large inventories as before. Orders 
are teletyped from the sales department at head- 
quarters and shipped direct from the factory — the 


same day if necessary. 


Teletypewriter service may develop similar 


far-reaching benefits within your business. 


Bell 


System representatives will gladly help you 


investigate. There’s 


no charge. Just call 


your local telephone office. 








Investigation of Supercharging,” 
by Richard Sneed, Ethyl Gasoline 
Corp. 

Monday afternoon, Mar. 28 — 
Chassis Session, G. L. McCain, 
chairman; “Automatic Transmis- 
sion,” by Vaughn Haight, Warner 
Gear Co.; “Car Cost Control,” by 
C. E. Bleicher, Chrysler Corp. 

Tuesday morning, Mar. 29 
Car Suspension and Ride Prub- 
lems. E. H. Smith, chairman; 
“Riding Comfort Requirements,” 
by R. W. Brown, Firestone Tire 
& Rubber Co.; “Springs,” by Tore 
Franzen, Chrysler Corp.; “Notes 
on Ride Control and Calibration,” 
by C. R. Paton, Packard Motor 
Car Co. 

Tuesday afternoon, Mar. 29 
Frame and Body Session, John 
Oswald, chairman; “The Frame 
Structure of the Car,” by Joseph 
—_—— Edward G. Budd Mfg. 


29 
Hugh 


Tuesday evening, Mar. 
Dinner. Speaker, General 
Johnson. 


Wednesday, Mar. 30 — Devoted 
exclusively to a tour covering the 
Packard Proving Ground, Gen- 
eral Motors Research Labora- 
tories and Chrysler Engineering 
Laboratories. 


Used Car License Forms 


Distributed in Canton 


CANTON, O.— Application 
forms will be distributed here 
this week under the recently en- 
acted ordinance licensing used 
car dealers from the mayor’s of- 
fice, with the deadline for obtain- 
ing the blanks tentatively set for 
March 15. 

The forms list the person, name 
of the firm or corporation doing 
business in used cars and the lo- 
cation of place or places of busi- 
ness. The fee is $10 and must be 
paid when the dealer requests a 
license. The request will then be 
investigated before the license is 
issued. 


Aha i72A 


TIRE MOLDS 
IMPROVED . . 


WITH NICKEL CAST IRON 


Practical problems closely akin 
to those found in the manufacture 
of automobile parts are frequently 
experienced in the manufacture of 
automobile tires. Tire molds, for 
example, are huge machined parts 
similar to dies, and are used dur- 
ing the curing operation which 
vulcanizes the rubber and pro- 
duces the complete casing with its 
characteristic tread pattern and 
markings. To produce a cured 
casing with its intricate patterns 
and lettering, it is necessary to 
have a strong, durable mold with 
a highly polished surface. One of 
the tire producers, the Gillette 
Rubber Company, has found it de- 
sirable to make its molds from an 
alley cast iron containing about 
114 per cent Nickel. The dense, 
close - grained, easy-machining 
structure of this alloy assures the 
freedom from hard carbide segre- 
gations and porosity so essential 
to the finely pol- 
ished surfaces 
required in the 

process. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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Studebaker workmanship 


LS THE FINEST KIND 


“Cafismanship. / 


This gifted ventriloquist is as : r 
AR ge repel eapetgaagp op at 5 | y You won t find a transient w orkman’ S name on 
baker final assembly line. His name oo oo 4 

is LeRoy W. Longenecker, born and Fi eh 

raised in South Bend, and son of a y the Studebaker roster! 

father who once was a Studebaker _ ee 

craftsman, too. Studebaker work- e , ‘ 

men are responsible, long-time resi- a q ‘ = 

dents of their community. Half of en, : : : . : c re ‘ < aia 
ee aoe a ee ae ee 7 i- Studebaker always draws first on the families 
years or more. They average forty ; . 


years ot age oa : ' 4 , e 
gill Be ; of Studebaker veterans for its new employees! 


They’ve spent 50 years be- } 

tween them building Stude- , : 

bakers — They’re the Slotts, Mar- i » i i 

tin J., and Victor J., one of Stude- : P Only men long schooled - the cxaCraa 
baker’s many father and son teams. ™ ee 

Mr. Slott, senior, is a line feeder on " re ° . 

final body assembly and has been 34 or . Studebaker point of VICw are allowed to man 
years on his Studebaker job. Victor : : 3 

Slott, the son, is a metal finish in- _ 

spector on bodies before they’re 4 eS ‘ ‘ 
painted. Both are upstanding South Ries woe Fk al the Studebaker machines and assembly lines 
Bend citizens and home owners as oe j ; 

wellastip-topStudebaker craftsmen. 


This results in cars so soundly built that 


Studebaker dealers keep busy selling instead of 


apologizing! 


Never before has Studebaker offered so much for so little— 
$875 to $1555 delivered in South Bend. For details of the 
attractive Studebaker franchise, address Paul G. Hoffman, 
President, The Studebaker Corporation, South Bend, Indiana. 


x 
| 
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9 
Chassis inspector James Beard has a hobby and an interesting pn¢—chesign- J a Sed 
ing mimature airplanes. He is pictured here, above, at the Chicago Air Shcw FRIENDLIEST 


discussing his ‘“‘baby’s’’ streamlines with Waldo Waterman, originator’ of the 
famous Studebaker-powered Arrowbile, the world’s first vehicle that may be FACTORY 
driven as an automobile and also attach wings and fly. 
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Sales Likely to Top 175,000 in Used Car Drive 


Path Cleared for U pturn 


(Continued from Page 2) 


dent in Milwaukee county’s 52,- 
236 used cars. Dealers report 
sharply increased activity and an- 
ticipate that the momentum of 
the campaign will boost used car 
sales to a higher level than that 
enjoyed at any time during the 
past six months. 


Philadelphia 

PHILADELPHIA.—Touched off 
with a strong newspaper publicity 
compaign, a huge “motorcade” 
and a flaming pyre of junkers, ig- 
nited by May Wilson, exchange 
week here promises to result in 
sharply boosted used car sales. 

William P. Berrien, Philadel- 
phia Automobile Trade Assn., re- 
ports that talks with dealers in- 
dicate that they are unanimous 
in expecting a substantial sales 
upturn as a result of the drive. 
One dealer reporting actual fig- 
ures said that he had sold 145 
used cars during the first four 
days of the campaign against 70 
during the similar period a week 
ago. 


Newark 
By Bethune Jones 
Staff Correspondent, ADN 

NEWARK, N. J.—Enthusiastic 
public acceptance of National 
Used Car Exchange Week, with 
consequent gratifying results to 
participating automobile dealers, 
is revealed in a checkup by Wil- 
liam L. Mallon, head of the New 
Jersey Automobile Trade Assn. 

The survey also reveals deal- 
ers are getting rid of their over- 


Do YOUR 


stock in used cars, enabling them 
to go ahead with new car busi- 
ness, which previously was tied 
up because of inability to accept 
trade-ins. 

“We expect activity to continue 
after the week is over,” stated 
Mallon, “but already it is appar- 
ent that the idea was a success, 
and is accomplishing the desired 
end of loosening up used car sales 
so that dealers could avail them- 
selves of opportunities they for- 
merly were forced to turn down, 
simply because they could not 
accept any more turn-ins on 
terms acceptable to prospects. 
New car sales are sure to rise as 
a consequence of the drive.” 


Bad weather hampered some 
dealers early in the sale, but bet- 
ter weather more than offset the 
initial obstacle. The “Springier”’ 
the weather, the more the people’s 
thoughts turn to automobiles, 
dealers have learned. 


In Paterson, the 12 dealers who 
co-operated report the sale of 122 
units during the first three days 
of the campaign, representing 
transactions aggregating $41,000, 
according to Harry M. Smith, of 
the Chevrolet agency. The 
is holding true the latter part of 
the week. 


Advertising by Paterson deal-| 


ers consisted of many special fea- 
tures not used elsewhere in New 
Jersey, including the circulation 
over the vicinity of an airplane 
with a trading banner, a barrage 
of newspaper advertising, pen- 
nants on street light poles, distri- 
bution of credit slips, with $10 


Customers Know About This 


AR buyers always have a han- 

kering to visit the factory— 
take delivery there—and drive 
their new cars home. In the past, 
however, time and expense have 
made this impractical. 

But now, American Airlines— 
with its fast, convenient service 
to Detroit makes it possible . . . 
and pleasant! Now your custom- 
ers can buy their new cars at reg- 
ular delivery prices. The saving 
in freight charges is ample to pro- 
vide them with a free air ticket to 
Detroit, plus an additional cash 


CHICAGO ie 


St.Louis () 


allowance to defray expenses on 
the way home. 

This is one of the “small” 
ing points that so often make a 
big difference. Bear it in mind 
and try it on your next prospect. 
And remember—his free air trip 
will be as a guest of American 
the air line that carries more pas- 
sengers than any other in the 
world—the air line everyone takes 
to Detroit! 

FOR INFORMATION: 
Call your local American Airlines ticket office 


—or write to M. D. Miller, American Air- 
lines, Inc., 20 N. Wacker Drive, Chicago, Ill. 


sell- 


ae a ES %. 
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ALTHOUGH IT TOOK THREE husky bellhops to carry these 12 
pieees of luggage, ‘Colossal,’ page boy of Detroit’s Fort Shelby hotel, 
had no difficulty in packing them in the capacious trunk of the 1938 


Chrysler Royal sedan. 


each attached to 2,000 balloons 
and other features. 


In Atlantic City, used car sales 
exceeded those of any period 
since last fall. 


Edson Mathis, president of the 
local dealers group, said the stim- 
ulus given to used car operations 
has even resulted in a rise in the 
sale of new cars. 


South Bend 


By Tom Philipson 
Staff Correspondent, ADN 

SOUTH BEND, Ind.—Dealers 
here are very much pleased with 
results of National Used Car Ex- 
change Week. 

D. A. Boswell, chairman of the 
public relations committee, speak- 
ing for the rest of the group 
sponsoring the event, said that 
members of the dealer asosciation 
were more than gratified with 
the surge of sales and prospects 
during the celebration. He said 
many sales were made by deal- 
ers while the cars were parked on 
Michigan street over Saturday 
and Sunday. 


Harrisburg 
By George E. Shelley 
Staff Correspondent, ADN 

HARRISBURG, Pa. (UTPS).— 
Putting on a show unequaled in 
the history of Harrisburg, local 
dealers co-operating in observing 
National Used Car Exchange 
Week broke the used car jam that 
has been holding for months. 

Similar successful campaigns in 
other sections of the state were 
reported to the Pennsylvania 
Automotive Assn., according to 
C. S. Klugh, manager. 

A junker parade and bonfire on 
Tuesday evening attracted thou- 
sands of spectators. 

Local newspapers and _ radio 
stations gave full co-operation 
with the dealers in making the 
affair a success. 


Tennessee 

McMINNVILLE, Tenn.—In Mc- 
Minnville, in the Cumberland 
Mountains section of Tennessee, 
National Used Car Exchange 








Week was a_ successful event. 
E. W. Walling Sales Co., Mor- 
ris Smith Chevrolet Co. and Jack 
Porter Motor Co. co-operated, 
with features including 1938 li- 
censes furnished on the cars, 
favorable terms, good displays 
and full-page newspaper an- 
nouncements, plus large outdoor 
and salesrooms displays. 

In Union City, Tenn., the newly 
organized dealers’ association 
staged a big parade, exhibits and 
auctioned off a used car to fea- 
ture the week, which resulted in 
many additional sales during the 
period. 

Officers of the Union City Auto- 
mobile Dealers’ Assn. co-operating 
were C. V. Andrews, Andrews 
Chevrolet Co., president, and 
James Rippy, Obion County Mo- 
tor Co., secretary-treasurer. 


S. C. Votes Delay 
In Enforcement 


Of Truck Limits 


CHARLESTON, S. C.—The 
South Carolina house of repre- 
sentatives last week passed a 
resolution calling on the _ state 
highway departmegt and all law 
enforcement agencies and officers 
of the state not to enforce the 
present 20,000-pound law applica- 
ble to motor trucks. 

Under the resolution, trucks of 
30,000 pounds gross weight would 
be allowed. The width of trucks, 
however, would be limited to 90 
inches, the restriction contained 
in the original law. 

The state senate two weeks ago 
passed a resolution staying the 
enforcement of the 20,000-pound 
law, but without the inclusion of 
the weight or width limitations. 


Electric Auto-Lite Sets 


Volume Record in ’37 


TOLEDO.—A new high busi- 
ness volume record was set by 
Electric Auto-Lite Co., when it 
sold $60,832,407 of. products last 
year, according to Royce G. Mar- 
tin, president. 


THE CALIFORNIA FLOOD and its effect upon business were 
discussed seriously this week by these three Buick representatives 
from the Pacific coast, and Harlow H. Curtice, Buick president. The 
Pacific men were not discouraged. Left to right, P. S. Steenstrup, 
Buick regional manager in charge of the Pacific coast, Eaton Mac- 
Millan, zone manager for the Howard Automobile Co., San Francisco, 
H. W. Tuttle, manager for Howard Automobile Co., Los Angeles, and 


Ourtice. 


Us Used Car Sales 


| 


Upturn Reported 
By Nash Dealers 


DETROIT. —A substantial up- 
turn in sales of used cars through- 
out the greater part of the Nash 
dealer organization, as result of 
National Used Car Exchange 
Week activities, was reported 
Friday by Courtney Johnson, gen- 
eral sales manager of the Nash 
Motors division of Nash-Kelvi- 
nator Corp. 

“Early telegraphed reports from 
distributors at key points through- 
out the United States indicate that 
this concerted drive by the in- 
dustry has started spring busi- 
ness three weeks earlier than nor- 
mal,” declared Johnson. “We have 
been advised that in many in- 
stances our dealers have reduced 
used car inventories to the lowest 
point in several years and now 
are giving their undivided atten- 
tion to sales of new cars.” 


Johnson said that it is the con- 
sensus of Nash distributors that 
the beneficial effect of the in- 
dustry’s used car sales drive will 
be felt for several weeks. 

Citing outstanding individual 
reports, Johnson called attention 
to the fact that in the New York 
area, actual sales of used cars 
during the first five days of this 
week were more than double 
those of the week previous, when 
sales were unusually brisk due to 
Nash Motors’ own national used 
car campaign. 

Dealers in the Denver territory 
this week are experiencing the 
fastest turnover they have led in 
more than six months, while the 
Nash used car inventory in Den- 
ver itself is at the lowest point in 
six years, the distributor wired. 

In San Francisco, Johnson was 
| advised, the sales total for the 
first five days of the week was 
only one unit less than the total 
figure for the entire month of 
February. 

Nash Motors’ Boston distributor 
reported that dealers throughout 
New England this week are sell- 
ing three times as many used cars 
as last week. 

Other points throughout the 
country reported similar gains. 





Drive Bolsters Sroclian 


Status Bayne Asserts 


DETROIT.—Declaring that Na- 
tional Used Car Exchange Week 
has effectively broken the used 
car jam, Joseph E. Bayne, presi- 
dent of the Chrysler-Detroit Co., 
asserted this week that “dealers 
are now in better shape than 
they are likely to be for some 
time.” He urged dealers to ex- 
ploit fully the position into which 
the drive has carried them. 


isin I nterests 


PONCA CITY, Okla—W. D. Ed- 
wards has purchased the interests of 
George W. Harville in the Harville- 
Edwards Motor Co., local De Soto- 
Plymouth dealers. 

sparkling 


Chris Sinsabaugh’s 
“Sparks” column is read by the 
“wide-awake” in the industry. 
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NEW YORK.—February sales 
of General Motors cars to dealers 
in the United States and Canada, 
together with shipments overseas, 
totaled 94,449 compared with 74,- 
567 in February a year ago. Sales 
in January were 94,267. 

Sales for the first two months 
of 1938 totaled 188,716 compared 
with 178,235 for the same two 
months of 1937. 

Sales of GM cars to consumers 
in the United States totaled 62,- 
831 in February, compared with 
51,600 in February a year ago. 
Sales in January were 63,069. 
Sales for the first two months of 
1938 totaled 125,900 compared 
with 144,598 for the same two 
months of 1937. 

Sales of GM cars to dealers in 
the United States totaled 63,771 in 
February, compared with 49,674 
in February a year ago. Sales in 
January were 56,938. Sales for 
the first two months of 1938 to- 
taled 120,709, compared with 120,- 


Mich. Abolishes 
Special ‘5-and-5’ 





Freight Charge 


LANSING. Abolition of special 
pickup and delivery charges on 
small lot freight shipments was 
announced here Wednesday by 


the Michigan public utilities com- | 


mission. The order is to become 
effective not later than March 25. 

The 75 cent minimum charge 
for small lot shipments of 3,000 
pounds or less will stand pend- 
ing a truck rate hearing set for 
March 16, the commission stated. 

The commission decided upon 
the elimination of the “five-and- 
five, 
per hundred pounds for pickup 
and five cents per hundredweight 
for delivery of shipments of less 
than 3,000 pounds, 


gan chambers of commerce. Un- 
der the system, interstate ship- 
pers, favored by lower rates, had 


great advantages over intrastate | 


spaighters. 


Big 


Tire Market 


SPRINGFIELD, Mass.— Used 
car sales campaigns now under 
way combined with new automo- 
bile and truck registrations will 
bring a 1,500,000 increase this 
year in tire replacement business, 
Col. Charles E. Speaks, president 
of the Fisk Tire Co., predicts. 

This figure, he said, may even 
be surpassed if the used car drive 
continues throughout the United 
States for the next 10 months. 
Colonel Speaks estimated that re- 
placement sales would total ap- 
proximately 30,600,000 as com- 
pared with 29,100,000 last year. 


N. J. Gets a Hearing 
On Fuel Control Bills 


TRENTON, N. J.— Pending 
legislation providing for the regu- 
lation of the New Jersey retail 
gasoline industry will be the sub- 
ject of a public hearing to be 
conducted here Monday morning, 
Mar. 14, by the senate and house 
judiciary committees. 

Two assembly bills, sponsored 
by Assembly Speaker Pascoe, 
would create a state board with 
price fixing powers and increase 
license fees for retail dealers from 
$2 to $10 in order to raise revenue 
to finance administrative expenses 
of the regulation. A senate bill, 
proposed by Senator Arthur F. 
Foran, would prohibit sales below 
net cost. 


For a fresh automotive viewpoint, 
read George M. Slocum’s “A Word in 
Edgewise.” 


” an assessment of five cents | 


upon receipt | 
of petitions from various Michi- 


Seen by Speaks | 
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GM’s Feb. Retail Sales Exceed Total Year Ago 


Shipments to Dealers Top 
January by 200 Units 


575 for the same two months ‘a’ 
1937. 

In comparing this year’s figures 
with those of a year ago, GM 
officials pointed out that in Feb- 
ruary as well as in January, 1937, 
sales did not fully reflect the con- 
sumer demand because of the 
stoppage of production and the 
shortage of cars in the field re- 


sulting from the sit-down strike. 


Shaffer Is Honored 


WADSWORTH, O0.—Newly elected 
officers of the Wadsworth Automo- 
bile Dealers’ Assn. are Carl Shaffer, 
president; H. H. Caughlin, vice- 
president; B. L. Houglan, secretary; 
Glen Brenneman, treasurer. Other 
directors this year are C. F. Mc- 
Mullen, F. H. Close and T. J. 
Sailors. 








Water is Split Up 
To Operate Cars 

London (UTPS).—If ex- 
periments now being con- 
ducted in England are suc- 
cessful, cars may soon be 
run on water. 

Germany and Italy al- 
ready have cars and coaches 
which in an emergency can 
be propelled by charcoal, 
soya beans and cotton seed. 

Now British chemists, 
without state aid, are ex- 
perimenting in two Midland 
laboratories with a method 
which splits water by elec- 
trolysis into its component 
parts of oxygen and hydro- 
gen. The hydrogen is fed 
into the engine direct, or 
in some cases compressed 
and stored in cylinders. 


Kettering, Breer, Thomas 


To Speak at Symposium 


ANN ARBOR, Mich.—Thirteen 
papers are scheduled for the sym- 


| posium on physics in the automo- 


| tive 


industry, to be held here 


| Mar. 14 and 15 under the auspices 


of the American Institute of 
Physics, with the co-operation of 
the University of Michigan. 


Charles F. Kettering, General 
Motors research chief, will speak 
at the meeting, along with several] 
of his engineering associates. 
Chrysler Research Director Car] 
Breer and J. S. Thomas, president 
of the Chrysler School of Engi- 
neering, are also to deliver papers. 

Other prominent spedkers in- 
clude: F. K. Richtmyer, Cornell 
University physicist; F. A. Fire- 
stone, University of Michigan; 


Frederick Seitz and C. G. Found, 
General Electric; W. F. Busse, 
B. F. Goodrich; O. J. Horger, 
Timken Roller Bearing Co.; and 
M. Muskat and F. Morgan, Gulf 
research laboratories. 


European Car Show 


Dates Are Announced 
WASHINGTON.— The U. S. 
commerce department has been 
informed by the Bureau Perma- 
nent International des Construc- 
teurs d’Automobiles of the follow- 
ing European automobile show 
dates: 

Tallinn, Estonia, Apr. 28-May 2; 
Oslo, Norway, May 20-23 (instead 
of date previously announced); 
Prague, Czechoslovakia, Oct. 15-23. 


“Over seventy-five per cent of our sales call 
for Mohair Velvet Upholstery” 


I there’s anything at all to the time-honored adage, “Experi- 
ence is the best teacher’’— then there’s certainly a potent 


MR. B. C. ANDERSON 
President of 

Nas MotorsCompany 
of Pittsburgh 


sales-lesson in Mr. Anderson’s letter, reproduced below. Why 


not specify Mohair Velvet Upholstery for all your 1938 cars? 


COLLINS & AIKMAN CORPORATION 


200 MADISON AVENUE, NEW YORK CITY 
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Cites Industry C Co-operation 
In Promotion of Trade 


NEW YORK. — Declaring that 
with a realignment of funda- 
mental policies of foreign trade 
that overseas sales of American- 
made automobiles would again 
exceed the 1,000,000-unit mark, 
George F.. Bauer, export manager 
of the AMA, this week explained 
the motives behind the efforts of 
automobile makers in this 
direction. 

“In the motor industry,” he de- 
clared, “efforts are directed to- 
ward expanding the general over- 
seas markets for the benefit of all 
manufacturer members. Joint ef- 
forts in the promotion of over- 
seas trade are undertaken on the 
assumption that the total amount 
of export business available to the 


Tool Engineers 


Elect W.S. Wagner 


DETROIT.—Walter S. Wagner, 
master mechanic of the Lincoln 
Motor Car Co., was elected presi- 
dent of the American Society of 
Tool Engineers at the annual 
meeting of the society here Fri- 
day evening. 

Other officers elected were: 
George Smart, tool supervisor, 
Allis-Chalmers, second vice-presi- 
dent; James R. Weaver, director 
of equipment inspection and tests, 
Westinghouse Electric, first vice- 
president; Charles S. Staples, 
Girens-Anholtt Tool Co., secre- 
tary; Frank Crone, chief toll de- 
signer, Lincoln Motor Car Co., re- 
elected treasurer. Ford R. Lamb 
continues as executive secretary. 

Attendance at the Machine 
Tool Progress exhibition, held in 
connection with the meeting at 
Convention Hall, 
Wednesday, registered more than 
12,000 for the first two days 


Truck Load Limits 


TOPEKA.—The plea of farmers 
of Kansas for a new ruling on 


truck load limits, has been heeded | 


and a new schedule announced 
here by Leonard Hickman, state 
vehicle commissioner. 

Under the old regulations a 
truck rated as one-half ton ca- 
pacity was limited to a gross 
weight of 4,800 pounds, which in- 
cluded the weight of the truck 
and load. The new regulation 
raises it to 7,200 pounds. The 1- 
ton truck was raised from 8,000 
to 12,000 pounds with similar in- 
creases on other sizes. 

ADN’s Washington bureau supplies 
readers with all important happen- 
ings in the nation’s capital, affecting 
the automotive and allied industries 
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which opened | 


bE conditioning, 
Raised in Kansas| 





manufacturers in one group is 
not limited but rather that it can 
be expanded collectively to the 
advantage of all. 

“One objective in such work is 
to keep prices of American cars 
in other countries at a reasonable 
level and not let them be over- 
burdened with all kinds of un- 
justifiable charges.” 

Bauer said that within the as- 
sociation “there are separate sub- 
committees which concern them- 
selves with shipping policies, 
trade practices, trade agreements 
and other matters that affect the 
sales of American vehicles in for- 
eign markets. 

“Representatives are sent abroad 
to illustrate with motion pictures 
the fundamentals which make for 
sound development of motor 
transport. Highway engineers of 
other countries are invited as 
guests of the industry to inspect 
American road building methods 
in the belief that they may wish 
to use this knowledge in applying 
it to conditions in their own 
countries. 

“The industry 
sored a series of world motor 
transport congresses, at which 
distributors from abroad were 
brought together with automotive 
leaders here to exchange experi- 
ences on trade problems. This 
activity is designed to help in 


laying the groundwork which in| 
contribute to an ex-| 


time will 
panded demand for motor vehicles 
of all makes regardless of coun- 
try of production on the assump- 
tion that American firms will get 
a reasonable share of the _ in- 


| crease.” 


FTC Issues Complaint 
Against Diesel Schools 


WASHINGTON. — Alleging the 
use of misleading representations 
in the sale of correspondence 
courses in diesel engines, air- 
refrigeration and 
other trade subjects, the federal 
trade commission has issued a 
complaint against Roy Hemphill, 
San Francisco, and against Diesel 
Power-United Engineering 
Schools, Inc., Minneapolis, and 
Diesel Power-United Engineering 
Schools, Kansas City. 

The complaint also alleges that 
the respondents’ use of the word 
“engineering” in their trade 
names or as a descriptive term in 
advertising is misleading because 
the courses they offer are ac- 
tually calculated only to fit 
students for work as mechanics 
or for jobs of similar grade, and 
are not of sufficient extent to 
give a basic and general training 
in engineering science comparable 
to courses in technical schools 
which lead to degrees. 


“T .R.'s traditional hospitality lives on 


URN off swirling Madison Ave- 
nue into the Roosevelt. Gone 


a well-ordered home. 


At the Roosevelt you may rest 


has also spon- | 








AT THE WHEEL of his “baby carriage” is 15-year-old Andy 
Edson, of Tyler, Tex., who traveled in this Dodge from the hospital 
to his home, shortly after his birth. One of Andy’s passengers on a 


recent trip to Dallas, Tex., 


in the old car, was his 12-year-old brother, 


Bobby, who made his first homeward Journey in the same car. 


Buick Boosts 


Prodection 


As Sales Swing Upward 


FLINT. Harlow H. Curtice, 
president of the Buick division of 
General Motors, announced Tues- 
day that the Buick production 
rate has been increased to four 
days a week, with March output 
scheduled to average about 800 
cars daily. 

At the same time, he pointed 
out, the Buick dealers in the 
United States are doing a greater 
volume of new and used car busi- 
ness than they did at this time 
a year ago, with sales showing a 
continued increase over last year. 

March production schedules call 
for over 16,000 cars as compared 
with approximately 11,800 pro- 
duced in February, he said. He 
added that the increased sched- 
ules will involve increased hours 
for about 12,300 employes who 
hitherto have been on a 24-hour 
week. 

Domestic retail deliveries of 
Buick motor cars during the last 
10 days of February totaled 3,307 
units, according to sales depart- 
ment figures, compared with 3,169 
in the previous 10 days and with 
1,832 in the corresponding period 
a year ago. February domestic 
sales aggregate 9,336 cars against 
5,141 in February a year ago. Ex- 
port sales brought the total to 
10,329 units. This was the best 
February volume since 1928, the 
executive said. 

Used car sales by Buick dealers 
during the last 10 days of Feb- 
ruary were 8,556 units, compared 
with 8,304 in the previous 10 days 
and with 7,114 in the correspond- 
ing period of February a year 
ago. During the month Buick 


dealers sold 24,993 used cars com- 


Sherman Heads Mich. 


Rate Study Committee | 


| LANSING.—Charles T. Sher- | 
|man has been appointed chair- 


man of the recently formed com- 
mittee to study motor transport 
freight rates and determine 
whether a general revision is 





pared with 22,147 in February a 
year ago. 

Following a special meeting at 
the factory attended by zone 
managers, distributors and execu- 
tives of the nationwide sales or- 
ganization, Buick dealers through- 
out the country this week 
launched their 1938 spring sales 
campaign with a substantial in- 
crease in March and April volume 
as an objective. 

The first step in the program, 
according to Curtice, is a series 
of organization meetings being 
held in every territory in the 
United States under the direction 
of the zone managers. 

Besides a complete dealer pro- 
gram involving special sales ac- 
tivities tied together on a na- 
tional scale, the campaign will be 
backed by a vigorous spring ad- 
vertising campaign to run the re- 
remainder of March and April, 
Curtice said. This involves the na- 
tional use of newspapers, maga- 
zines and outdoor advertising as 
well as comprehensive direct mail 
and point of contact promotion. 

The entire factory sales organi- 
zation attended the preliminary 
sessions in Flint with more than 
75 zone managers, distributors and 
other members of the field sales 
staff on hand. During the past 
week all of the 2,900 Buick dealers 
and their several thousand sales 
and service men had attended ap- 
proximately 50 similar meetings 
in key points and launched upon 
a March and April program which 
it is estimated will double the re- 
tail sales of the past two months. 


THE WEATHERM: 


(Continued from Page 6) 

has been most everyone’s experi- 
ence, that when traffic slows up 
or stops, the cause is at the head 
of the line and there you will find 
a junker. Drivers following the 
leader will endeavor to get out of 
the line and drive around the 
cars ahead. This is one of the 
greatest causes of accidents and 
is caused by this selfsame junker. 

Summing up: From a manu- 
facturer’s, dealer’s and _ public 
standpoint, the neglected problem 
still exists and that is the junker 
question.—L. W. Hartough 
(Studebaker), president L. W. 
Hartough, Inc., Huntington, N. Y. 


Query 

Can you furnish me with any 
good reasons as to why dealers 
set used car speedometers back? 


I think it is one of the most 
dishonest, unfair, troublesome and 
unethical practices that we have 
in the used car problem. 


It deceives and steals from the 
used car buyer. It breeds ill will 
for the dealer. It is unfair to the 
car and the manufacturer. It is 
very troublesome for the service 
man. Last but not least it comes 
right back on the next dealer. 


The car manufacturer spends 
lots of money on locks, keys, 
electro-locks and other thief- 
proof devices and the state law 
will punish the car thief who 
drives a car one mile. Yet the 
dealer can steal 20,000 miles off a 
speedometer and not even be 
questioned. 

If we had tamper-proof speed- 
ometers and a law to punish those 
caught guilty of setting speed- 
ometers back when a car saw 
about 100,000 actual miles it would 
receive its proper depreciation 
and used cars would not be so 
high. There are hundreds of 
dealers who have lost the respect 
of their communities by setting 
speedometers back. Life is too 
short. Let’s see what you can do 
about this subject.—A. P. Morton, 
Morton’s Garage, Kalamazoo. 


Federal Sales Chief 
On Western Swing 
DETROIT.—K. M. Schaefer, 
general sales manager of Federal 
Motor Truck Co., left this week 
for a three weeks’ tour of the 
Pacific coast and southwest. 


He plans to hold conferences 
with dealers and regional man- 
agers in Los Angeles, San Fran- 
cisco, Portland, Seattle, Dallas, 
Denver, Kansas City and Chicago. 
A similar meeting will be held in 
Vancouver, B. C., Canada. 


William ace Fitzgerald’s famous 
cartoons appear exclusively in Auto- 
| motive Daily News. 


AN HAS A FAVORITE 


Day after day he beams upon Atlantic City...bless- 
ing it with bright, brisk, invigorating weather. 


Winter vacationists, too, have their favorite hotel 
..-the Ambassador. Large, cheerful rooms overlook- 
ing the Atlantic, incomparable cuisine and impec- 
cable service. Every entertainment facility. 

ECONOMICAL WINTER RATES 
Special rates for children 


The Ambassador 


ALWAYS OPEN 
IN ATLANTIC CITY 
WILLIAM HAMILTON, Managing Director 


New York Office—551 5th Ave. 
Telephone Murray Hill 2-4277 


or entertain in an’atmosphere as 
traditionally hospitable as that of nounced. 


the quent" 7.2.” H. H. Hardy, secretary of the 
w Michigan Warehousemen’s Assn., 


ee QB, was named secretary of the com- 


mittee, which has until Mar.:15 to 
of y 
THE 


submit a report to the public 


utilities commission. 
Bernam G. Hines, Managing Director 
Madison Ave. at 45th St., New York 
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is the shouting, the fanfare. feasible, the committee has an- 


Here is the intimacy, quiet dig- 
nity, and unobtrusive service of 


Cocktail in any of half-a- 


Guy Lombardo and Or- 
dozengay,intimate spots. 


chestra nightly in Grill. 


Dine ‘neath the Hendrik 
Hudson Room's noted 
Wyeth murals. 


Red Cap service under- 
ground directly from 
Grand Central. 


Road Fund Okayed 


TRENTON, N. J.—Expenditure of 
$12,645,265 for highway construction 
in New Jersey this year, as proposed 
by State Highway Commissioner E. 


Donald Sterner, was approved by 
Gov. A. Harry Moore in his execu- 
tive budget recommendations sub- 
mitted to the state legislature here. 
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NEW YORK.—William D. 
Stewart, president of the Chrysler 
New York Co., Inc., was elected 
president of the Automobile 
Merchants Assn. of New York at 
a meeting of the directors here 
Thursday. 


Other officers elected are Ed-| 


ward P. Mauder, general man- 
ager, New York branch of 
Cadillac, vice-president; David C. 
Fenner, vice-president, Mack In- 
ternational Truck Corp., second 
vice-president, and Ernest W. 
Headington, president, Stutz New 
York Co., secretary-treasurer. 

Harry G. Bragg, general man- 
ager of the association for the 
past 15 years, continues in that 
capacity. 

Dr. James Shelby Thomas, 
president of the Chrysler Insti- 
tute of Engineering, will be guest 
speaker Mar. 16 at the annual 
banquet of the _ association. 
Mauder will be tcastmaster. 


The affair, which will be held 


Far- Flung Pouch 
Test Durability of 
Snythetic Enamels 


DEARBORN. — From hundreds 
of enamelled metal panels, scat- 


tered widely over the world, tech- | 
re- | 


nicians of the Ford Motor Co. 
port confirmation of the excep- 
tional durability of the motor car 


finish they helped develop from | 
synthetic resin and soy bean oil. | 


In a score of cities — Cologne, 
Strasbourg, Dagenham, Para—the 
test panels are exposed to trying 
weather conditions in order that 
the effect on the finishes may be 
determined accurately. 


Ford technicians declared that | 
results were proving the synthetic | 


resin enamel “far superior to any- 


thing available heretofore as a) 


motor car finish.” 


Cranks Hardened 


By Tocco Process | 


DETROIT. — Both the crank-| 


shafts and the camshafts of the 
new General Motors diesel en- 
gines are hardened by the Tocco 
Process, controlled by the Ohio 
Crankshaft Co., of Cleveland, ac- 
cording to GM engineers. 

The Tocco Process is said to 
produce a shaft hardened at the 
wearing surfaces only to 58-60 
“C” scale Rockwell hardness (600 
Brinell). The heating factor is an 
electric current induced in the 
surface area to be hardened. 


Local Car Inspection 


Held Illegal in Okla. 
OKLAHOMA CITY.—An attor- 
ney-general’s opinion has held a 
local ordinance calling for pe 
riodic inspection of automobiles 
conflicts with a state law which 
provides that no city may enforce 
any regulation requiring fees for 
the free use of public highways. 
The ordinance required cars to 
be inspected every four months 
with a 35 cent inspection fee and 
$20 fine for failure to have the 
inspection made. 


Offer New Catalog 


SOUTH BEND.—The South Bend 
Lathe Works announces a new 72- 
pase general catalog, No. 97, pro 

sely illustrating and describing 
the entire line of back-geared, screw- 
cutting, . metal working precision 
lathes which the company manu: 
factures. 
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Stewart Elected by N.Y. Car Merchants Assn. 


Mauder, Fenner ver, Headington 
Are Other Ottiver Named 


at the Biltmore hotel, is the an- 
nual get-together of the automo- 
tive industry of the metropolitan 
area. Five hundred guests are 
expected to be in attendance. The 
banquet committee is headed by 
William L. Colt, president of 
Dodge Motors New York, Inc. 


Elect Officials 

MADISON, Wis.—W. H. Taylor, 
Chippewa Falls, was elected president 
of the County Highway Commis- 
sioners’ Assn. and Frank O’Rourke, 
Dodge county, re-elected president of 
the County Highway Committee 
Members’ Assn. at the concluding 
session Feb. 16 of the 27th annual 
road school here. 





Oral Speedometer 


CHICAGO.—A new “oral 
speedometer” announced 
here appeals to both the 
driver’s reason and sense of 
humor, according to Charles 
M. Hayes, president of the 
Chicago Motor Club. 

At 35 m.p.h. the gadget, 
which works phonographi- 
cally, says “Too fast for city 
driving; hope you’re in the 
country.” At 45, the voice 
says “Watch the car behind 
the car ahead of you,” and 
at 50, “Keep your eye on the 
road!” 

At 60, the gadget asks if 
the driver’s insurance pre- 
miums are paid; and finally, 
at 70, says, “You drive. This 
attachment will do the pray- 
ing.” 
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U.S. Sen Promoting Safety 
Through Road- Aid Funds 


WASHINGTON.—In both sen- 
ate and house there is a move 
under way to promote safety by 
requiring states to meet certain 
uniform standards of traffic con- 
trol before they could obtain fu- 
ture federal-aid highway allot- 
ments. 


This and other phases of the 
federal aid highway program 
probably will be considered when 
the House Public Roads Commit- 
tee starts hearings on the Cart- 
wright bill to make the regular 
highway authorization for 1940 
and 1941. 


Rep. Cartwright of Oklahoma 
has in the House bill a clause 
that would give the secretary of 





agriculture general authority to 
require an adequate safety code 
as a condition to obtaining fed- 
eral highway funds, and Senators 
Hayden of Arizona and Truman 
of Missouri are preparing to of- 
fer a more detailed safety require- 
ment when the measure reaches 
the senate. 


Oil Hearing Set 


MADISON, Wis.—Federal Judge 
Patrick T. Stone has announced that 
a hearing on motions for a new 
trial and arrest judgment filed by 
16 oil companies and 30 executives, 
convicted of conspiracy to raise 
prices, will be held here Mar. 28. 
Sentence is being delayed pending a 
) Becresary OF | hearing on the motions. motions. 


Streamline the W EI GHT 


as well as 


Stamping an X-member 
from a U-S-S Automobile 
Sheet. This type of con- 
struction saves weight and 
helps to give modern cars 
their quick pickup and high 
efficiency. 


UTOMOBILE parts need not be 
and bulky. 
manufacturers are replacing castings 
and fabricated members with lighter, 
stronger parts stamped from U-S-S 


heavy 


Automobile Sheets. 


Increased strength and greater duc- 
*S-S Sheets permit forming 
operations that were impossible a few 
years ago. These improved properties 


U:S‘S AUTOMOBILE 


tility of U 


the STYLE 


Every day 


vice 


have been brought about by coopera- 
tion between your engineers and our 
metallurgists. You tell us what you 
expect the steel to do and our part is 
to develop the right steel for the job. 
We havea « 
nicians at you: service thoroughly ex- 
perienced in fabricating steel sheets. 
Why. not take 


? Just call our nearest district office. 


SHEETS 


oup of consulting tech- 


advantage of this ser- 


CARNEGIE-ILLINOIS STEEL CORPORATION 
Pittsburgh and Chicago 


United States Steel Products Company, New York, Export Distributors 


US 


Columbia Steel Company, 


San Francisco, Pacific Coast Distributors - 


UNITED STATES STEEL 
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th Dimension 


The News of Automotive Advertising 


Wy Pete Wembhoffi 


Next? 


While $1,250,000 poured into the coffers of newspapers, 
radio and outdoor during National Used Car Exchange 
Week just ending, it’s figured to be a drop in the bucket 
compared with what’ll flow later as result of breaking the 
used car jam, as definitely indicated in early reports on 


the big drive. Although not®* 


sharing in used car outlay, 
because of time element, maga- 
zines can expect to get their reg- 
ular bite of the new-car blurbs 
to follow the used-car purge. 


Although lotta the usual spring 
new-car ads are already out of 
the hopper, car makers can be 
expected to lay out considerably 
more than planned now that the 
path for new car sales is more 
definitely cleared. 


While the increased lineage 
may not be forthcoming im- 
mediately, there is every indi- 
cation that it will be as soon 
as sales execs have time to 
study results of the used-car 
campaign and to judge its effect 
on new car sales. Which should 
be plenty. 

With a more general pickup 
later in the spring, insertions fig- 
ure to perk more rapidly than 
usual. 


Copy 

Newspapers in the South, Mid- 
west and New England will get 
initial insertions of American 
Bantam (Ketchum, MacLeod & 
Grove), according to Whiting 
Hall, Bantam’s adrector. After 
small car obtains national dealer 


distribution, magazines and peri- 


| PONTIAC—Monday, 








Automotive 
On the Air 


(All Time, Eastern Standard) 
CHRYSLER—Thursday, 9:00 p.m., CBS. 
Major Bowes’ Amateur Hour. 
FORD—Tuesday, 9:00 p.m., CBS. 
“‘Watch the Fun Go By.’’—with Al Pearce. 
Sunday, 9:00 p.m., CBS. 
Ford Sunday Evening Hour. 
HUDSON—Wednesday, 7:15 p.m., CBS. 
“Hobby Lobby.” 
NASH—Saturday, 9:00 p.m., CBS. 
“Professor Quiz.”’ 
Wednesday, Friday, 2:00 
p.m., CBS. 
“‘News Through a Woman's Eyes.”’ 


| odicals of general circulation will 


be included in adrive. 


Past several months have 
been spent building up dealer 
distribution, chiefly through of- 
fering franchises to dealers in 
other makes of cars, since Ban- 
tam. officials recognize that 
dealers cannot be expected to 
operate solely on sale of the 
small car. 

Consumer copy will stress econ- 
omy of the Bantam, citing gas- 
oline and tire mileages, car’s 
speed, ease of parking and the 
generous payload on Bantam 
trucks, 





a7 


att) 
=a) 


) 


ae 
at al ull 
i ae) 
33 ww > 
a> 
i 


2 — 
— - 

J SRW SE 

ssa ws = 

wow’ #25 a 

ceaew aoe ol df 


Rar 53 


= 3 


— 


a 


1 od 


UXURIOUS...REFINED 


- EXCLUSIVE YET HOMELIKE..., 


THE DRAKE FILLS EVERY REQUIREMENT 


OF A MODERN HOTEL 


A. S&S. KIRKEBY -« 


THE 


MANAGING DIRECTOR 


Drake 


LAKE SHORE 


BRIiV Fs 


* CHICAGO 











May 


Beaks 


Chevrolet’s new posters, tagged 
“For Small Bills,” will be plas- 
tered on 12,500 billboards start- 
ing Mar. 15. Shows two brilliant- 
ly-colored toucans (long-beaked 
birds), against a yellow  back- 
ground, with “For Smaller Bills” 
in green. 

Posters designed by V. McCoy 
Reader, of Campbell-Ewald’s art 
staff on the Chevrolet account. 
Being placed by Campbell-Ewald. 


Wax 

Ozone version of “Jungle Jim,” 
dramatization of cartoon strip in 
Puck—The Comic Weekly, will 
be produced by International Ra- 
dio Productions, Hollywood, after 
Apr. 10. IRP is_ transcription 
division of International Radio 
Sales. 

IRP will also produce and wax 
“The Feature Story of The Amer- 
ican Weekly,” quarter-hour dram- 
atization of best story in Hearst 
mag. weekly. 


Service 

Over 1,600 daily and farm pa- 
pers in U. S. and Canada, repping 
more than 80 per cent of publica- 
tions offered service, will use N. 
W. Ayer’s series of “Advertising 
Advertising” this year. 

Blurbs, designed to promote 
better understanding of adver- 
tising and to encourage pur- 
chase of advertised goods and 
services, were originated in 
1919 by W. M. Armistead, vice- 
president of agency. Offered 
gratis and contain no reference 
to agency. 

Series comprises 52 all-type 
ads, one for each week in year. 
Much of copy, dealing with serv- 
ice rendered consumer by adver- 
tising, is seasonal. The farm 
series consists of 12 page blurbs. 
Series for dailies supplied in four 
column by ten-inch sizes, 
many prints use larger space. 


Transfer 

Goodyear Tire transfers David 
T. Buchanan from British man- 
ager to the home office at Akron, 


|to take over similar duties. 


Gene Judd, Goodyear’s adrector 


'and public relations chief, will 


now devote full time to public 
relations. 


Resumes 

Literary Digest, which sus- 
pended temporarily on Feb. 24, 
plans to resume regular pub- 
lication with issue of Mar. 26. 

Several new features will be 
added, and David P. Page con- 
tinues as editor; George F. 
Havell as publisher. 


Account 

Albert P. Hill Co., 
now handling advertising 
merchandising for Gabriel Silent 
Direct Action shock absorbers for 
the Gabriel Co., Cleveland. 


Pittsburgh, 


| March 


22-25—C hicago. Packaging 

Exposition. Palmer House. 
April 

20-23—White Sulphur Springs, 

W. Va. American Assn. of Ad- 

vertising Agencies. The Green- 

brier. 

25-29—White Sulphur Springs, 

W. Va. Associated Business 

Papers conclave. 

26-29—New York. American 

Newspaper Publishers’ Assn. 
Hotel Waldorf-Astoria. 


13-14—Hamilton, Ont. Adver- 
tising Affiliation. 

30-June 1—Biloxi, Miss. South- 
ern Newspaper Publishers’ 
Assn. Edgewater Gulf Hotel. 


12-15—Detroit. Advertising 
Federation of America annual 
conclave. Hotel Statler. 
26-30—Los Angeles. Pacific 
Advertising Clubs Assn. Am- 
bassador Hotel. 

July 
3-5—Detroit. Trade Assn. of 
Advertising Distrmbutors con- 
clave. 

August 
23-25—Denver. Outdoor Adver- 
tising Assn. of America. 


but | 


PROVING HIGHLY POPULAR, Oldsmobile’s nation-wide prize 
contest is effectively stimulating public interest. Here are the judges 
at the huge task of checking some of the thousands of first day 
entries. Left to right: Chris Sinsabaugh, editor of Automotive Daily 
News; Claire Wight, co-publisher of Automobile Topics; and D. P. 
Brother, president of D. P. Brother & Co., Inc., advertising counsel. 





Special to Automotive Daily News 
SAN ANTONIO, Tex.—New car 


| sales for February here clearly 


showed the effects of present 
business conditions when figures 
were compared with those for 
previous years. During the month 
509 cars and trucks were reg- 
istered of which 400 were cars, 51 
commercial units and 58 trucks. 
Sales during January totaled 587 
units. 

Sales according to 
makes were as follows: 

Buick, 41; Cadillac, 7; Chevro- 
let, 86 (and 18 commercial units 
and 19 trucks); Chrysler, 4; 
De Soto, 2; Diamond T Truck, 2; 
Dodge, 18 (and 3 commercial units 


individual 





and 4 trucks); Ford, 94 (and 15} 


commercial units and 12 trucks); 


GMC Trucks, 1 commercial unit; | 


Graham, 6; Hudson, 14 (and 1 
| commercial unit); IHC Truck, 9 
| commercial units and 10 trucks; 
LaSalle, 8; 
| Nash, 2; Oldsmobile, 15 
commercial unit); Packard, 
Plymouth, 23 (and 2 commercial 
units); Pontiac, 19; Studebaker, 
30; and Willys, 7. 
Out - of - county 
| totaled: 2 Chevrolet, 


(and 1 


registrations 
10 Ford 


and | 


Feb. Sales Drop Slightly 


Under Jan. in San Antonio 





Lincoln-Zephyr, 9;) 
13; | 


|early months of this sales 


trucks, 1 Hudson commercial unit 
and 1 IHC truck. 

Sales for previous years were 
as follows: 1933, 273; 1934, 480; 
1935, 657; 1936, 915; 1937, 709; and 
1938, 509. 


Studebaker Truck 
Sales in Canada 


Rise 50% in Feb. 


WALKERVILLE, Ont.—Factory 
‘cles of Studebaker trucks in 
february were an even 50 per 
ent ahead of the same month 
ast year, according to M. S&S. 
Srooks, president the Studebaker 
Corp. of Canada, Ltd. 
Commenting upon this record, 
Brooks declared that “for well 
»ver a year Studebaker truck 
sales have been registering suc- 
cessive monthly increases when 
‘ompared to the identical month 
of the year previous. 
“Although we _ currently 
drawing comparisons with 


are 
the 
in- 
crease, we find that volume con- 
tinues to be steadily ahead.” 
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A Group of Fine Hotels featuring 
Unusually Comfortable, Modern Rooms, 
Good Food, Carefully Prepared and Served, 

and Reasonable and Uniform Rates 





GM-UAW Pact Undergoes Grievance Changes 
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Contract May be Cancelled 


After Thirty Days’ Notice 


DETROIT.— Changes the con- 
tract between General Motors} 
Corp. and the UAW, involving 
grievance procedure, were an- 
nounced Thursday by union of- 
ficials and substantiated by the 
corporation. 

Principal changes were as fol- 
lows: 

Thirty days’ notice for can- 
cellation of the main agree- 
ment instead of 60 days. 
2 Shop committeemen of UAW 


will be paid for not more 
Droeger Is Named 
by Goodrich to 
Head Department 


AKRON. — Arthur B. Droeger, 
for the past four years manufac- 
turers’ sales representative of the 
B. F. Goodrich Co. in the Chicago 
district, has been named Chicago 
manager of the Goodrich manu- 
facturers’ sales department, it is 
announced by T. A. Aspell, gen- 
eral manager of the manufactur- 
ers’ sales division. 

Droeger succeeds the late C. O. | 
Gleghorn who was Chicago man- 
ager at the time of his death 
early in February. 

E. F. Tomlinson, formerly in 
the Akron sales organization of 
Goodrich, has been transferred to 
the Chicago manufacturers’ sales 
division in charge of farm imple- 
ment tire sales. C. W. Wacker, 
with Goodrich in various sales 
capacities since 1912, becomes 
manufacturers’ sales representa- 
tive in the srotwent district. 


"a7 Fuel Tax Yield Up 


Sharpl ly in Michigan 
LANS G.—Michigan’s gross 
gasoline tax collections for 1937 
amounted to $30,778,353, it is an- 
nounced by Leon D. Case, secre- 
tary of state. This amount repre- 
sents an increase of $3,849,630 
over the tax collected in the 
previous year of 1936. 

In comparison with the above 
figures, the gasoline tax division 
of the department of state re- 
funded to consumers of gasoline, 
$1,348,798, an increase of $158,342 
over 1936. Michigan law provides 
that the tax on gasoline not used 
on the public highways, such as 
for agricultural purposes, be re-| 
funded to the purchaser. 





Koppers Division Names 


Top Ranking Jobbers 
DETROIT. With a total of 
16,812 pistons Koetherized during 
1937, Universal Parts & Service, 
St. Louis, is the winner of first 
place among the 20 jobbers in the 
United States to whom American 
Hammered Piston Ring division, 
Koppers Co., awards honor certifi- 
cates each year. 

Second place was won by De- 
troit Cylinder Grinding Co., and| 
the B. K. Sweeney Electrical Co., 
Denver, winner of last year’s 
honor award, took third place, 
labor troubles last summer having 
interrupted show work for two 
months. 


Set New Mark 


SAN JUAN.—Puerto Rico’s pur- 
chases of automobiles and trucks in 
1937 were the largest in the history 
of the island’s trade with the main- 
land. A total of 4,044 vehicles valued 
at $2,869,164 were bought during the | 
year, an increase of about 9 per cent 
in number and 12 per cent in total 
value over the 1936 purchases. 


Statute Outlines Basis 

RICHMOND, Va.—By a vote of | 
23 to 10, the state senate this week | 
passed a bill to establish by statute 
conviction of gross negligence as the 
only basis on which damages can be 
recovered by owners and operators 
of automobiles in cases of death or 





injuries to persons or property of 
guests. 


work daily on 
instead of 


than two hours’ 
grievance matters, 
four hours. 


Reduction in size of 


committees. 


Actual negotiations in plants | 
limited to seven-men | 


to be 
committees 
groups. 
5 Shop stewards to have no 
functions under the grievance 
machinery. 
Internal representatives to 
confer with management upon 
grievance only upon presentation 
of credentials issued by Homer 
Martin. 
7 Districting of plants with 
each committeeman confined 
to his own district. 


instead of nine-men 


benefits are two-fold, because: 


shop | 





Goodyear Tries 


Work Program 
Jackson, Mich. — Officials 
of the Goodyear Tire & 
Rubber Co. plant here, em- 
ploying 2,500 men, an- 
nounces an experiment in 
“year-round” work, designed 
to insure workers of an an- 
nual yearly wage. 

Under such a program 
the plant will remain active 
throughout the year, stor- 
ing stock produced in the 
slack season for future 
sales. 


New Units Offered 


SOUTH BEND.—South Bend Air 
Products, Inc., is offering an im- 
proved line of industrial ventilating 
equipment, Dynaflow fan units and 
Aerospot fans. 





Are Set at 


NEW YORK.—Shipments of fin- 


| ished steel products by U. S. Steel 
| Corp. 


in February amounted to 
474,723 tons, a decrease of 43,599 


| tons compared with January ship- 


ments of 518,322 tons, and a de- 
crease of 659,001 tons compared 
with February shipments last 
year of 1,133,724 tons. Shipments 
in February, 1936, were 676,315 
tons and in February, 1935, 583,137 
tons. 

For the two months ended Feb. 
28, 1938, shipments totaled 993,045 
tons, compared with 2,283,642 in 
first two months of 1937, a de- 
crease of 1,290,597 tons, or 57 per 
cent. 

Although shipments of finished 


15 


| U.S. Steel’s Feb. Shipments 


474,000 Tons 


steel products by the U. S. Steel 
Corp. in February were 43,599 
tons under the total sent out in 
January, there was only a small 
decrease of 155 tons in the daily 
deliveries, due to the fact that 
there were but 24 working days 
last month, compared with 26 in 
January. 

For the 24 working days in 
February, the average daily ship- 
ments were 19,780 tons, or at the 
rate of 34.3 per cent of capacity, 
which is estimated at about 57,650 
tons per day. 


“A Word in Edgewise,” a regular 
feature by George M. Slocum, offers 
a unique viewpoint from the motor 
world. 





YOU GIVE BETTER SERVICE 
AND MAKE MORE PROFIT 


WITH SAFETY p= GLASS 


When you replace broken or cracked glass in your customers’ 
motorcars with Libbey - Owens: Ford Safety PLATE Glass the 


L-0-F Safety PLATE Glass, unlike ordinary safety glass, is made 
from glass that is carefully ground to eliminate waviness and dis- 
tortion and then polished to a mirror-like brilliance. This finer 
glass permits clearer vision and brings to the motorist a marked 
reduction in eyestrain and fatigue. Use glass that is used by many 
motorcar manufacturers as original equipment — their choice 
because of higher quality. Replace with L-O-F Safety PLATE Glass. 


LIBBEY- OWENS-FORD GLASS COMPANY... . 


REPLACE WITH 
LIBBEY- OWENS - FORD 


TOLEDO, OHIO 
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Ten Steps 


To Recondition ‘Looks’ 


PITTSBURGH.—The Pittsburgh 


zone office of Pontiac Motors, in 
a recent bulletin to its dealers, 
recommended the procedure to be 
used in reconditioning the appear- 
ance only of used cars. Because 
the bulletin gives a concise ap- 
pearance reconditioning proce- 
dure, it is reprinted here in full: 


“Good appearance recondition- 
ing makes used cars more salable. 
Dealers who make a practice of 
appearance reconditioning every 
used car over $150 secure much 
better turnover. 


“The following procedure is 
recommended for its economy. No 
special equipment or training is 
required: 


1 “Remove hood. Apply motor 
cleaning solution with gas 
brush to motor, dash, splash 
aprons, etc. Allow to soak ten 
minutes and remove with cold 
water, under pressure, if possible. 
Paint motor gray. Paint genera- 
tor, starting motor, air cleaner, 


ADN Production 
Estimate 


Cheering re- 
ports from Na- 
tional Used 
Car Exchange 
Week, plus in- 
creased car 
sales, sent U. 
S. and Cana- 
dian produc- 
tion of cars 
and trucks to 
56,557 units, 
compared with 
52,335 last 
week and 98,- 
927 last year. 
Further in- 
creases are ex- 
pected in the 
near future. 

General Mo- 
tors output 
was up to 23,- 
064 units this 
week; Chrys- 
ler divisions 
turned out 13,- 
500 vehicles, 
and Ford ad- 
vanced slightly 
to 11,075. Pack- 
ard continued 
to lead the in- 
dependents 
with 1,200, fol- 
lowed by 
Studebaker’s 
1,048 units. 


food, rooms and 


friendly service. 
At the Center 
of Things. 


Vhe Rates from $3. 


CORONADO 


HOTEL 


SPRING AT LINDELL 
Preston J. Bradshaw Director 
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are Given 


etc., black. 
stove polish. 
2 “Clean chassis. Use 
method as for motor. 
3 “Remove seats and carpets. 
Beat and vacuum clean all 
upholstery. Scrub and_ sponge. 
Use suds only and it will not soak 
upholstery. 
A, “Clean instrument board and 
steering post with prewax 
cleaner. Wax _ surface. Paint 
dash and kick panels (renew if 
worn) with top dressing. Use 
black touch-up on pedals, emer- 
gency brake, steering column, etc. 
5 “Bump out fenders, smooth 
up with file, sand, prime and 
spray. 
6 “Remove tires 
chassis black. 
“Paint wheels if necessary. 
If repainting not needed, 
clean and spray with clear lac- 
quer. 
8 “Clean body with No. 2 rub- 
bing compound. If paint is 
thin use No. 7 Dupont cleaner 
and polish. Finish with coat of 
wax. 


Paint manifold with 


same 


and spray 


“Dress top. Dress running 
boards and front floor mat. 
10 “Clean up bumpers, hub caps, 

running board moldings, gas 
tank caps, radiator grilles, shells, 
and ornaments, etc. Use fine 
steel wool and thinner, cleaner 
and polish, scouring powder or 
chrome cleaner. If finish is rusted 
through, spray with clear lacquer 
after cleaning, to prevent rust- 
ing.” 


N. J. Truck Assn. Hits 
‘Class’ Ruling by ICC 
NEWARK, N. J.—Criticism of 
the ICC ruling, exempting trucks 
owned by railroads in pick-up and 
delivery service from regulations 
imposed on other truckers, was 
contained in a statement issued 
here this week by the New Jersey 
Motor Truck Assn., which as- 
serted independent truckers were 
handicapped in free competition 
by the order. 
Independent truckers, the asso- 
ciation declared, feel that one 


class of truckmen who pick up 
and deliver for the railroads have 
been freed from expensive re- 
quirements imposed by the com- 
mission.. These include the neces- 
sity of making reports, keeping 
records, and other obligations 
still required from small truckers 
who may render an _ identical 
service for interstate carriers. 


C. J. Alexander, ADN’s Wall Street 
correspondent, weekly presents an 
accurate analysis of the Street’s 
automotive perspective. 


Neb. Truck Rates 
Revised Sharply 


LINCOLN, Neb.—Drastic re- 
visions on truck rates were made 
by the Nebraska state railway 
commission Saturday after hear- 
ings on protests. On livestock, 
the new rates were suspended 
and the old ones restored, pend- 
ing a series of hearings to be held 


pending possible further hearings, 
on dairy products, sweet and sour 
cream, and whole milk. Pending 
a hearing Mar. 11, the new rates 
were suspended and the old ones 
replaced on fresh fruits and vege- 
tables. On hay, ranch to market 
rates were canceled and a lower 
schedule was adopted for hauls of 
less than 60 miles, bringing that 
type of service down to the rates 
previously in force. 


throughout the state. 
The new rates were also sus- 
pended and the old rates restored, 


consistent 


To feel the pulse of the industry, 
reading of Automotive 
Daily News is a necessity. 


NEW COMMERCIAL CAR REGISTRATIONS 


STATES 


Arkansas 
Delaware 
Idaho 
Illinois 


Maryland 


Nevada 
North Carolina 


North Dakota 
37 | 


Chevrolet 
Diamond-T 


182 
152 
43 
31 
37 
67 
450| 
376| 
134 
124 


174 
342 
16 
55| 
50) 
94| 
347 
944 
87 
156| 








453) 
550 
10 
30 
185 
133 
30) 
14| 





"38 | 
37 | 


Rhode Island 


352 
646| 
16 
21 
160 
322 
27| 
41 


11 
46 


q 
rr 


73 
156 
13 
22 
98 
117 
4| 
4 
18 
53 
4| 
4| 





19 


11! 
31} | 








38 | 
87 | 


South Carolina 








38 | 
37] 
38 | 
37] 
38 | 
37 1 


Utah 
Vermont 


Virginia 





36| 
59! 


153 
121 


25) 
96} 
121) 
234 


7| 
16| 


9 
26| 








16 


35 


71| 
56| 





51| 
98| 


7 
15 





7 
16 
52) 
64 


24 
26| 
177 
219] 


18) 


158} 
353) 








38 | 
371 
38 | 
37] 1 
38 | 14} 
371 10 
38 | 109) 
87 | 112 


West Virginia 





District of Columbia 





Total, 16 States 
for February 


*Total to Date 





| 
2 
4 
5| 
28 
43} 





29 
67| 


135) 
129! 


a 
163] 





29 1 15 
28) 1| 40] 


47| 
109) 


| 





~ 2132) 95) 7| +574! 26) 

2087| _ 165] 6] 1126| 40 
11658} 388) 46| 3260! 143 
14925} 849) 55| 4572) 226 





1715) 


3740! 
10226 
18774 


318 
617] 
1893 
3044| 





21 

22} 
48 
94 


NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by BR. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Armold 


Arkansas 
Delaware 
Idaho 

Illinois 
Maryland 
Missouri 
Nevada 

North Carolina 
North Dakota 
Rhode Island 
South Carolina 
Utah 

Vermont 
Virginia 


West Virginia 


District of Columbia 


Total, 16 States 
for February 


*Total to Date 


13 
26 


"38 29| 
37 21 


68 
95) 


116 
252 


Chevrolet 


226 
394 


375 
330 


43 


1 
33 1 





*38 | 11 
37 | 16 
38 13 
87 17 
38) 232 
B71 531 
38 | 46 
37 | 76 
38 108 
87 141 
"38 5 
87 11 
"38 40 
"87 81 
"38 
BT 
38 | 
37] 
"38 
37] 
"38 


4 
8 
3 
12 
237 
421 


17 

22 

26 

66 

548} 1 
1926 
24 94 
65 242 
162! 426 
177 624, 1 

2) 6 
4| 28 

73 
199 
2 6 
| 7 
11 8 
44 59 
15} 12 
22| 18 
13) 13 
37 17 31 
38 5 6] 
87 5 5| 
38 53 48 
37 54 61 
"38 | 34| 22 
37 | 52| 43 
48| 21 
80| 55 
38 665 595 
87 1174| 1023 
38] 3889) 3061 
87] +6628; 5348 


5 
rt 
26 

151 
53 
135 
44 
88 
12) 
27| 
90) 
200 
45 
159 
72 
194 
1605 
4173 
8188 
22797 





"38 
"BT 








46 


35 
99 


64 
133 


022 


3505 


213 
484 
741 
486 
17 
25 
228 
577 
36 
49 
66 
332 
107 
349 
37| 
161) 
42 
73 
281 
528 
138 
371 
179 
435 


3322 
8859 


18420| 


507| 


15229 | 


33558 
81280 


2) 84) 
3} 55| 
" 113 


67] 
145 | 
106 
228 
2039 | 
6383 | 
377 
867 
1437 
2428 
30 
68 


37 
10 
18 
24 

699 

418 

133 
53 

224 7 

262 22 
11 1 
21 2 

355 101 4 

888 42 4 
49 15 1 
79 9 1 

liij 48 6 

5 
2 
1 
‘ 


225 
2075 
1951 


382 
316 


61 
36 


6 
9 


2202 
27 
66 
586 
613 
127 

85 


86 
70 


337 
405 
114 
174 


1 62 
42 





586 | 23 
187 63 
524 17 
107 24 
297 15 
65 23 
110 5 
472 148 
843 14 
239 | 62 | 
625 | 41 5 
320 116 5 
764 39 6 243 
6187] 1765) 107| 7142 
1086| 95| 7615 


11004 769| 3827 
13482 1009} 56787 


517 
593 


288 
245 
192 


‘ 





s 
3| 
2 


66 
44 
2 

8 


36 


i 


5 


12 
1 
1 
7 
2 


2 
2 


7 25 25 


3 
2 
10 
11 
4) 
2 
10 
3 
173 
137 


1074 
1949 


36 
26 
18 
13 
20 
53 
412 
600 
60 
46 


1777 39 289 


318 


7 


56 
78 
a 
9 
35: 
31 


26 
28 


21 
17 
7 
68 
81 
46| 
72| 
46 
67 
1175 
1457 
6753 


14266 


54 
106 
15| 
32] 
14 
35 
546 
925 
78 
82 
301| 
398| 
3 
14 
80 
81 
24 
20 
13 
24 
41 
35 


30 
4) 
14 
7 
111 
46| 
65} 


80) 


1380) 
2052| 
7487 
15839 


512 
504 
159 
115 
166 
337 
3859 
3974 
671 
514 
2637 
3238 
53 
114 
832 
830 
181 
125 
195 
155 
472 
488 
196 
240 
110 
70 
817 
870 
447 
430 
435 
438 
11742 
12442 
65362 
108332 





Tire Companies 
Boost Discounts 


CLEVELAND. — Branch man- 
agers of leading rubber compan- 
ies were notified this week to in- 
crease the discount on com- 
mercial account tire prices from 
the usual discount off list prices 
to 20 per cent. Discounts of this 
type ordinarily run around 13.5 
per cent. 


On Nov. 1 the companies in- 


AUTOMOTIVE ae NEWS, SATURDAY, MARCH 12, 1938 


stituted discounts of 5 per cent | 
|on commercial orders of $250 to| 
$500 and 7.5 per cent on orders | 
over $500, thus bringing combined 
discounts up to about 20 per cent 
off list. 

The new step was taken this 
week because company stores 
were losing business to the inde- 
pendents who have been giving 
the extra discount of 7.5 per cent 
regardless of the size of the com- 
mercial order 

“Fourth Dimension,” a _ regular 


feature of ADN, presents a digest of 
automotive advertising news. 


Hackensack Assn. 


‘Headed by Wahl 


HACKENSACK, N. J.—Co- 
operating with National Used Car 
Exchange Week as its first of- 
ficial act, the new Hackensack 
Authorized New Car Dealers have 
elected the following: 

Wahl, president, 
Suburban Sales (Ford); 
Walter Shea (Chevrolet), secre- | 
tary; and Chester Watson 
(Dodge), treasurer. 


George repre- 


senting 


16 STATES FOR FEBRUARY, 1938-1937 


*Includes 47 States for January plus 16 States for February 


STATES 


°38 
37 

38 
"37 
38 
87 
"38 
87 
°38 
37 
38 
87 
38 
‘87 
38 
= 
38 
"37 
38 
"37 
38 
"37 
38 
"37 
38 
87 
38 
"37 
38 
"37 


Arkansas 
Delaware 

Idaho 

Illinois 
Maryland 
Missouri 
Nevada 

North Carolina 
North Dakota 
Rhode Island 


South Carolina 


Vermont 
Virginia 


West Virginia 


Stewart 


71 
46) 
10) 
16| 


Studebaker 


Willys 


White 


490 


84 
129 





39 
237 
438 

34 

62 
206 
261 





157 

245 
1452 
2598 
360 
486 
1305 
1834 


2 
9 
12 





2 
4| 
126 
91) 
40 
19 

7 
6 
32) 
54! 
49) 
39| 








13) 
47 
67 
46) 
58| 2| 


1| 
14) : 
12 
16} 8} 


2) 


38 
°837 
38 
ve 7 
"38 
37 


District of Columbia 


Total, 16 States 
for February 


*Total to Date 


16 STATES FOR FEBRUARY, 738-37 


STATES 


Arkansas 
Delaware 


Idaho 


"38 
37 
38 
"37 
38] 
874 
38 | 
‘37 
38 
87 
38 
°37 
38 | 
‘374 
38] 
"371 
"38 
37 
38 | 
‘37 | 
38 
87 
38 
787 
38 
37 
38 | 
37] 
38 | 
9¢ q | 


Illinois 

Maryland 

Missouri 

Nevada 

North Carolina 

North Dakota 

Rhode Island 

South Carolina 

Utah 

Vermont 

Virginia 

West Virginia 

District of Columbia 
Total, 16 States 


for February 
*Total to Date 


1| 1| 

2} 1| | 
133} 43} 3| 
156) 65} 14| 
762; 230, —s«16| 
361] 386) 70| 


11) 1} 
19| | 
969) xs 
1232) 55| 
5163) 214! 
6837! 332) 


37 
72 
565 
772 


116 

92 
| 
| 








191 
370 
539 
204 | 





67 
139 
476 
764 
335 
517 
119 
256 
6213 
9562 
~~ 35123 
52015 


| 
| 
| 


a 

1! 

1) 

| 

2| 
52 
70) 
281 
412 


| 

i 
~e 
11) 2 
_ 6 35] 
182 203 
127 260 


25 
173) 
209} 


2 
3! 


Complete cumulative figures appear each week until all 48 states are shown. 


States appearing today are 


290 
523 
48 
141 
130 
252 3 
| 2087 37 
| 5228 76 
281] 

699 | 
1305 
2289 

32 

60 

510 
1102 


148 
141 
106 | 
278] 
361 
734 
139] 
254] 
52 
85 
571 
986 
229 | 
419] 
178 


1985 
5099| 
273 
678 
1267 
2238 
31 

56 
488 
1083 
146 
139 
101 
263 
346 
728) 
134 
244 10} 
50 2) 

85 
554) 17| 
968| 18} 
219 10) 
408 11} 
169 9 
469 _ 22! 491] 
6215) 252! 6467 | 
13357 325| 13682] 
39380! 1775) 41155] 
73688 1810| 75498] 





15) 


3 





“73 
168 
578 
1032| 


217] 
633) 
38 
71} 


128 
179 


12 
59) 
98 
11 


10 


37| 
111) 
28) 
39 


16| 
43) 
66 
34) 1 
59 
28 
. i 
688 
1485 


3301 
8977! 


shown for the first time 


Miscellaneous 


668 | 


76 | 


260 | 


17 


Passenger Car Registrations 


47 States for January, plus 16 States for February, 1938 - 1987 


Feb. 
(16 States) 


Feb. 


MAKE Pos. 


Chevroiet 
Plymouth 
Buick 

Dodge . 
Pontiac 

| Oldsmobile 
Chrysler 
Packard 

| Hudson 

De Soto . 

| Nash 
Studebaker % 
Cadillac-La Salle 
Lincoln 

Willys 

7raham 

Hupp 

Pierce Arrow . 





10 


TOTAL. 27,030 


Used Car Index 


The average used car 
prices, taken from the Used 
Car Selling Prices chart 
appearing in ADN’s Pink 
Sheet weekly, shows the 
following for weeks ended: 


High Low 

February 26... .$563 $495 

March 5 502 

The average prices cover 

all makes and models, from 

all cities listed in ADN’s 
chart. 


Dealership in Seattle 


Opened by Nagelvoort 
SEATTLE.—Floris Nagelvoort, 
several years ago president of the 
National Automobile Dealers’ 
Assn., and former Cadillac-La- 
Salle dealer in Seattle, has gone 
back into the automobile business. 
E. G. Hoffman, also a veteran 





1938 


39,380 
38,275 
18,420 | 
11,004 | 
8,188 | 
7,487 
6,753 
3,889 
3,507 
3,301 
3,061 
2,955 
2,894 
1,843 
1,775 
1,502 


77 


1938 
Pos. 


1937 
Pos. 


Unit 
Loss 


34,308 
18,512 
28,087 
2,478 
14,609 
8,352 
7,513 
2,739 
3,115 
5,676 
2,287 
2,039 
2,331 
1,115 
35 
1,336 
454 

77 

29 

348 


| 135,286 


1937 


73,688 
56,787 
46,507 
13,482 
22,797 
15,839 
14,266 
6,628 
6,622 
8,977 
5,348 
4,994 
5,225 
2,958 
1,810 
2,838 
1,032 


_ 
3COoOCAatrFaAwnre 


CSCOMAMAR Whe 


— 
~ 
st pt et 
mow e 


et tt et 
CmIDIS wld 
~ 
>) 


33 
440 


290,271 


MARCH 

-ti—Washington. SAE National Aeronautic 
Meeting 

14—Cleveland. SAE diesel meeting. 

-18—Pittsburgh. Tri-State Automotive 
dustries Show. 

16—Salt Lake City. National Assn. of Inde- 
pendent Tire Dealers, Inc. 

-25—Los Angeles. Western Metal Congress 
and Exposition. 

-25—Chicago. 
Ifouse. 

-25—Fort Worth, Tex. American Petroleum 
Institute, Production, Spring Session 

-30—Detroit. SAE National Passenger (ar 
Meeting. 


In- 


Packaging Exposition, Palmer 


APRIL 
-15—Cleveland. National Petroleum Assn, 
Meeting 
-15—Milwaukee. 
Meeting 
3 22—Dal.as, American Chemical Society. 
').23—White Sulphur Springs, W. Va.—Amer- 
ican Assn. of Advertisithg Agencies 
23-26—Chicago. Automotive Maintenance Ex- 
hibit. Navy Pier 
-29—New York. American Newspaper Pub- 
lishers Assn., Hotel Waldorf-Astoria 
-29—Cleveland. SAF Section Regional Trans- 
portation and Maintenance Meeting. 
-May 2—Tallinn, Estonia. Automobile Show 
MAY 
Chamber 


SAE National Tractor 


- 5—Washington. of Commerce 
Meeting 

-19-—Cleveland. Americon Foundrymen’s Assn., 
Foundry Show. 


-23—Oslo, Norway. Automobile Show. 


*Includes 47 States for January plus 16 for February 


JUNE 
-17—White Sulphur Springs, 

Summer Meeting. 

20-23—Detroit. Automotive Engine Rebuilders 
Assn., Annual Convention, Book- 
Cadillac Hotel. 

20-24—St. Louls. American Society of Me- 
chanical Engineers. 

27-July |—Atlantio City, N.J. American Society 
of Mechanical Engineers, Annual Mect- 
ing. 


dealer, has joined forces with him 
to distribute Willys cars in Wash- 
ington and Alaska. Headquarters 
have been established at 417 E. 
Pine street, Seattle. 


W. Va. SAE 


haw i73A 


FIRE-BOAT 
DIESELS 





USE NICKEL IRON PARTS 





Ability to project more than a 
tank car load of water per minute 
is the amazing performance of the 
world’s largest Diesel-powered fire 
boat recently built for the city of 
Chicago. For power and auxili- 
aries, the vessel is equipped with 
five six-cylinder Cummins Diesel 


18170 
1512 
2341 
5876 
8654 





2 | 
11 


engines with 7-inch bore and 10- 
inch stroke, which deliver 250 


130 
278 





18) 
32| 
4) 
8 7 
10} 17) 
36 56! 
9) 27) 
10 

7} 
28| 

5) 

9} 
23) 
25) 
10 
19} 





9) 
39/ 
10} 
11] 
31) 


aay 


7 








26 
56 


horse-power each at a normal 
speed of 1,000 r.p.m. To achieve 
maximum strength, wear resist- 
ance and pressure tightness in 
pump and engine elements, high- 
grade Nickel alloy cast irons have 
been employed. The heads, liners, 
cylinder block and flywheels, all 
are made of a Nickel iron which 
| develops a tensile strength of over 
| 45,000 p.s.i, and has a hardness 
| exceeding 200 Brinell. In this re- 
| spect, the large Cummins Diesels 
'follow the practice of the com- 
pany in building its well-known 
automotive Diesels so widely used 

for trucks, buses 

and industrial 


1825 











32 
68! / 1 
484, 620 1 
937| 1298) 6 
2955| 3507 4 
| 4994) 6622 33) 


4 17; 
13 


77 


applications, 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 


39 
40) 
483 
966| 
2894! 
5225| 


7 

20 
262 
449) 
1502 
2838 


1063 
__1880 
27030 
46717 
154985 
290271 


55 


92 
440 





ADN’s Averages 
Off Slightly, But 


Tone Im proves 


By Conrad Alexander 
Wall St. Correspondent, ADN 
NEW YORK.—Wall Street this 

week found a few straws in the 
wind that are expected to react 
favorably on the automobile in- 
dustry. Attention centered, of 
course, on the National Used Car 
Exchange Week and, although it 
is too early at this writing to ap- 
praise the full results, the com- 
mentators on motor stocks who 
have made preliminary surveys 
of the local retailers, appear to 
be favorably impressed. 


They expect the momentum in 
used. car sales generated this 
week to carry on into the spring. 
First definite figures on used car 
turnover as a result of the cur- 
rent drive, those of the Ford 
Motor Co., were read with a great 
deal of interest and encourage- 
ment in the Street. 

Output Stepped Up 

Another straw inclined in the 
right direction was the news of 
step-up in production and sales 
of some individual units 
industry. The financial community 
is watching production figures 
very closely at this particular 
time, although there is no less 


interest in other lines of business | 
increased activity would | 
have a direct and favorable in- | 


where 


fluence on motor vehicle sales. 


Two of these industries 
building and: the railroads. 


the railroads fell short of the ex- 
pectations of the carriers, some 
of the $200,000,000 annually should 
be added to the income of the 
roads on the basis of current 
traffic. While this figure does 


not entirely offset the increased | 


costs of operations during recent 
years, it goes a long way 


ing the purchase of equipment by 
the railroad industry. This, in 
turn, would boost employment in 
a heavy industry where unem- 
ployment is serious. 
equipment purchases of the rail- 
roads should be a goodly volume 
of motor trucks and buses. 


Should Offset Cost 


All in all, the benefits to the 
automobile industry from _in- 
creased employment in the rail- 
road equipment industry and ex- 
panded buying of vehicles should, 
in the view of Wall Street, more 
than offset the additional cost of 
shipping automotive freight. 


The observers of the business 
trends are of the opinion that 
anything that helps the railroads 
helps business generally, includ- 
ing automotive sales. Many of 
them feel that the next upturn 
in automobile sales must come 
from replacement of obsolete 
cars now in the hands of work- 
ers in the heavy industries now 
out of work or employed only 
part time. This is why resump- 
tion of equipment buying by the 
railroads is expected to help. 

Another index that is being 
carefully watched by those with 
a stake in the automotive shares 
is building. If the upturn antici- 
pated under the amended Hous- 
ing act materializes, another big 
outlet for cars and trucks will 
develop. 

The Street also is encouraged 
by the continued heavy demand 


Gar Wood Moves Bus 
Division to Marysville 


MARYSVILLE, Mich.—Gar 
Wood Industries, Inc., has trans- 
ferred its motor coach division 
from Highland Park to Marys- 
ville, the company has announced. 
The plant will manufacture two 
standard types of buses. 

The company recently  pur- 
chased the Marysville plant of 
Gar Wood, Inc., as a boat division. 


in the} 





are | 
Al-| 
though the rate increase granted | 


and | 
should have the effect of increas- | 





Among the} 
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Street Cheered by Rising Trend in Car Industry 


for automotive products from the 
foreign markets. 


Following the stock market up- | 


set on Tuesday, the performance 
on Wednesday appeared satis- 
factory as far as the motor shares 
were concerned. The ADN price 
averages for the week covered by 
this index were lower but the 
better tone at the end of the peri- 
od went far to offset the fact that 
losses were registered for the full 
week. 

The ADWN stock price averages 
for the latest week compared as 
follows with the week preceding 


and a year ago: 

Last This 

Week Week Change 
24.22 22.76 1.46 


1.40 


Year 
Ago 
50.85 
52.38 
1.61 40.61 


24° Motors 

10 Car-Truck Co's 

10 Parts- Access 21.46 
4 Tire-Rubbers 20.21 18.32 1.89 49.11 
Among the dividend declara- 

tions of the past week were the 


following: 


24.28 22.88 


19.85 


Midland Steel Products, 50 cents | 


on the common, $2 on the pre- 
ferred, and 50 cents on the $2 
preferred, all payable Apr. 1 to 
stockholders of record Mar. 19. 
Goodyear Tire & Rubber of Can- 
ada, 62 cents on the common, and 
62% cents on the preferred, pay- 
able Apr. 1 to stock of record 
Mar. 15. 

Firestone Tire & Rubber, 25 
cents on the common, payable 
Apr. 20 to stock of record Apr. 5. 

Thompson Products, preferred, 
$1.25, payable Apr. 1 to stock of 
record Mar. 25. Square D, 15 
cents on the common, payable 
Mar. 31 to stock of record Mar. 19. 


Forging Firm Takes 


Larger Plant, Offices | 


DETROIT.—Sharp increase in 
business during 1937 has resulted 
in the removal of Brass Forgings, 
Inc., to a larger plant and office 
building in Ferndale, Detroit 
suburb, according to Albert B. 
Mongeon, general manager. 

The new building increases 
floor space to 6,000 square feet, 
permitting expansion of facilities 
and production improvements, 
Mongeon said. 

ADN’s Aesenes, published once a 
year, is considered THE reference 
book wherever 
tion is desired. 


automotive informa- | 
| rent 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Friday, Mar, 11 (3:15 P.M.)—Depressed by the 
Whitney failure and news of the Austro-German crisis, 
a clouded market prevailed here today. Early downswing 
running to two or more points was lifted by late buying. 





Studebaker Reports Profit 
Of $811,874 During 1937 


SOUTH BEND.— The Stude- 
baker Corp. earned net profits of 
$811,874 for the year 1937 on sales 
of 91,475 passenger and 
mercial cars for $70,683,260, 
cording to the annual report of 
President Paul G. Hoffman. This 
compares with net profits of $2,- 
187,783 in 1936 on the sale of 91,- 
999 units for $68,928,724. 

The differential is accounted 
for by increased material and 
labor costs during the first nine 


com- | 
ac- | 


months of 1937 and the sharp de- | 


cline in sales during the fourth 
quarter. Net profits for the year 


amount to 37 cents per share} : 
— P ef trend by buying fewer cars from} 


they are| 


compared with $1.01 per share in 
1936. 


Dec. 31 compared with 3.1 to 1 


a year previous. Cash on hand of | 


$4,031,339 substantially exceeded 
total current liabilities. Net worth 
was set at $20,004,208. Trade name, 


good will, and patent rights were) 


carried at one dollar. 


Studebaker sales of passenger 
cars and trucks during recent 


years were reported as follows:| 


1937, 91,475; 1936, 91,999; 1935, 
54,649; 1934, 51,682; 1933, 48,287; 
1932, 47,733; 1931, 53,885; 1930, 60,- 
559, and 1929, 97,529. 


Current sales are at a low level. 


| Dealers are reversing the seasonal 


Although an operating loss was| 


sustained in the fourth quarter, 


used reserves. 

Net working capital totaled 
$11,209,374 at Dec. 31, compared 
with $11,121,659 at Dec. 31, 1936, 
and $6,758,586 at Dec. 31, 1935. 
This increase occurred notwith- 
standing expenditures of more 


net profits of $303,298 were shown | totaled 8,576 on Feb 


in that i as & 2sult of -| 
in at period as a result of un | 14,524 on Feb. 28, 1937. 


than $3,800,000 during the year for | 


tools, dies and new factory equip- 


ment for bringing out the 1938! 


line of Studebaker Commanders 


| and Presidents. 


Ratio of current assets to cur- 
liabilities was 44 to 1 at 


the corporation than 
selling to the public. As a result 
their stocks of cars and trucks 
. 28, compared 


with 11,234 on Oct. 31 last 


Profit Down 


KENT, O—The Twin Coach Co. 
reports 1937 net income of $659,371 


lent to $1.40 on the 472,500 $1 par 
common shares outstanding. 


share in 1936. 


“Fourth Dimension,” a _ regular 
feature of ADN, presents a digest of 
automotive advertising news. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, MARCH 11, 1938 
(Furnished by Wm. C. Roney Company, Union Guardian Bldg., Detroit) 
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NEW YORK 


—. 
Last Sale 
Mar. 11 Mar. 4 


1938 
Low 


High 








Allis Chalmers Mfg. 
American C. & P. 
American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., 
Budd Wheel Co. 
Chrysler 

Clark Equip. 
Cleveland Gr. Br. 
Collins & Aikman 
Com. Credit 
Commercial Inv. T. (2) 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 
Diamond T Truck 
du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. A 
General Elec. 
General Motors 
Glidden 


Goodyear T. & R. 
Graham-Paige 

Hayes Body Corp. 
Houdaille-Hershey B 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. B. 
Lee Rubber & Tire 
Libbey-Owens-Ford Glass 
Ludlum Steel 


24% 
23%} 29 
14%, | 21% 15% 
4 14 10% 
1242} 7% 5 
56%, | 121% 9 
27%,| 16%. 12% 
223% 52 4 
5, 23% 19% 
4, 3 24 
52% | 20% 15% 
coun 16% 13% 
4 2% 
39 30 
11% 8%, 
7% 4% 
4 3 
54, 12 
13% 
48/2 
23% 
351, 
19 1097, 
30/2 134% 
9 3 
3%%| 15% 
201,| 18% 
2 

394g 

344g 

22, 

16), 

21% 


18 
26% 


47 


23% 
35% 
43 
1% 
4, 
15%, 
7% 
118 
17%, 


38 


Last Sale 


NEW YORK Mar. 11 Mar. 4 


Mack Trucks (1) 
Marlin Rockwell 
Motor Products 
Motor Wheel 


Packard 

Raybestos Manhattan 
Reo Motor 

Republic Steel Corp. 
Socony Vac. 
Sparks-Withington 
Spicer Mfg. 
Stewart- Warner 
Studebaker 


Thompson Products 
Timken-Det. 
Timken Roller Bear. 

VU. S. Industrial Alcohol 
U. S. Rubber 
Westinghouse E. & M. 
White Motors 

Willys Overland 

Yellow Truck 

Young Spring & Wire 


Axle 


CHICAGO 


Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 


Modine Mfg. 
Perfect Circle 
Pines 
Woodall Industries 


Winterfront 


DETROIT 


Ex-Cell-O Aircraft & Tool 
Federal Mogul 
Murray Corp. 
Timken-Detroit 


Willys Earnings 
In First Quarter 
Placed at $10,600 


TOLEDO, O.- - Willys-Overland 
Motors, Inc., shows net earning 
of $15,024 for the first quarter of 
the current fiscal year ended Dec. 
31, 1937, before provisions for 
normal federal income tax. Net 
profit for the period, after tax 
deductions, was $10,642. This com- 
pares with a loss of $395,630 in 








and | 


_ ne | out 
after depreciation and taxes, equiva- | 


This | 
compares with $807,360, or $1.71 a| 





| after charges, 
eral income 
| undistributed 
| $3.62 a share on the common, ex- 
| clusive of treasury shares, 


the comparable quarter of the 
preceding fiscal year during which 


|the operations of the new com- 


pany were initiated. 


Total assets of the company, at 
| the close of business on Dec. 31, 
were $15,276,625. Current assets 
as of the same date totaled $4,276,- 
668, a ratio of four and eight- 
| tenths to one over current liabili- 
ties. This compares with a ratio 
of two and one-third to one, as- 
sets over liabilities, at the close 
of the first fiscal year of the new 
company’s operations on Sept. 
30, 1937. 

Current registrations of new 
car sales from all states where 
these figures are available, to date 
show Willys to be 20 per cent 
ahead of the general average in 


| the relation of February sales to 


those of January, the report said. 
Dividend Omitted 
By Borg-Warner; 
Slump i is Blamed 


CHICAGO. ‘Borg-Warner Corp. 


| this week omitted common divi- 
| dend due 
| stated that 


at this time. Directors 
“approximately 70 per 
cent of 1937 earnings were paid 
in dividends but present 
volume of sales and the immediate 
general outlook do not warrant a 
payment at this time.” The new 
common stock had been paying 
50 cents quarterly. 

Company’s report for 1937 will 
show a net profit of $8,348,089 
depreciation, fed- 
taxes and surtax on 

profits equal to 


com- 
pared with net of $8,326,865 or 
$3.56 on the common, the com- 
pany states. 


GMAC’s 1937 Net 
Tops $14,500,000, 
Or $29 Per Share 


NEW YORK.—Report of Gen- 
eral Motors Acceptance Corp. and 
subsidiaries for year ended Dec. 
31, 1937, shows net income of $14,- 
592,238 after interest, debt dis- 
count and expense, federal in- 
come taxes and $435,022 surtax on 
undistributed profits, equal to 
$29.18 a share (par $100) of 500,- 
000 shares of capital stock, all of 
which is owned by General Motors 
Corp. 

This compares with $14,674,849 
or $29.35 a share in 1936. 

Current assets as of Dec. 31, 
last, including $42,186,749 cash, 
amounted to $548,508,315 and cur- 
rent liabilities were $339,736,895, 
compared with cash of $43,902,900, 


|current assets of $487,709,854 and 


current liabilities of $280,526,904 
at end of preceding year. 


Fee Bill Loses 


TRENTON, N. J.—Senate Ma- 
jority Leader Robert C. Hendrick- 
son’s bill, setting a flat $10 fee for 
motor vehicle passenger registra- 
tions and reducing the cost of 
drivers’ licenses from $3 to $2 for 
the first year and $1 thereafter, was 
able to muster only one favorable 
senate vote this week—his own. 


Latest available registration figures 
appear twice weekly in Automotive 
Daily News. 
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War No Obstacle 
To Hudson Sales 


| In Tsingtao Area) 


Chris 
Sinsabau gh 


(Continued from Page 1) 


should be reduced to normalcy, 
leaving the field clear for new car 
operations. 


LOOKING BACK over the or- 
ganization of the National Used 
Car Exchange Week, I cannot 
help but 


whole industry worked shoulder 


to shoulder in making the coun- | 


try used-car conscious. For the 
first time it was 
on the part of the 
through Ford coming into the pic- 


ture. As a matter of fact, it was 


the Ford company which made | 
the original suggestion, which was | 


quickly adopted by the Automo- 
bile Manufacturers’ Assn. 
nest-egg was a million and 
quarter dollar advertising and 
promotion appropriation, all to be 
spent in a week, which was the 
springboard for the drive. 


a 


FORD IS given credit for orig- | 


inating the idea and it was Ford’s 


John R. Davis who went to AMA's | 
Alvan Macauley with the proposi- | 
tion, which had so much merit | 
in it that AMA's directors decided | 
in 45 minutes to join in the move- | 
know what hap-| 
successful | 
drive is the answer. But an out-| 


standing figure in all the organiz- | 
ing was this same modest John R. | 


You all 
after that 


ment. 


pened the 


Davis, who may well be called 
the spark plug of the drive. It 
was Ford’s general sales man- 
ager who first conceived the plan 


of a co-operative drive to move | 


used cars and he it was who sold 
it to the House of Ford first. 
After it became a national effort 
it was Davis, I am told, who did 
the lion’s share of organization 
work, ‘ 
+ a 

THIS THROWS the limelight 
on a young veteran who only a 
little over two months ago moved 
into a corner office of the Ford 
Administration Building, to take 
the seat relinquished by William 
C. Cowling, for six and a half 
years general sales manager. But 
Davis earned the promotion, for 
after he came out of the Great 
War he joined the Ford sales de- 


partment in the Ryan regime as | 
sales manager | 
and he has served in that capac- | 


assistant general 


ity under four sales managers, 
when Edsel Ford reached into the 
Davis knapsack and _ extracted 
therefrom a marshal’s baton. 


Naturally 17 years in the de- 
partment has well qualified him 
for the big job he now holds. 
Popular with his dealers—there 
are more than 7,000 of them—he 
knows most of them by their first 
names. And he comes into his 
kingdom with liberal thoughts as 
to dealer relations and a broad 
view of the right way to whole- 
sale automobiles. 

cS ” & 


GENERAL John 
Slips out of the 
of the Grim Reaper 
enbacker buys out Eastern Avia- 


tion and becomes its chief execu- | 
tive pilot. News flashes that came | 


simultaneously 
and are of a co- 
incidental 
ture 

when 

Jack” 
AEF i 
France, 
ace of American 
aces was his 
personal chauf- 
feur, who got 
that job because 
the general ex- 
pressed a pref- 
erence for an 
automobile race driver with lead 
in his shoes. And certainly Rick 
had that. On speedway and road 
he 
Chevrolets, the De Palmas, the 
Mulfords and other race stars of 
that period. He was sent across 
on the recommendation of the 


“Black 
led the 
n 


Rick, 
Race Driver 


admire the way the} 


a united front | 
industry, | 


The | 
| written 


air glory. 
ing was written, Rick had just 





| cient machines and by now I feel 


J. Pershing | 
hammerlock | 
Eddie Rick- | 


na- | 
in that] 





al flight. 
| pened after this 
the now | 


| back in the 


ranked with the Restas, the | 


late Dick Kennerdell, then chair- 
man of the AAA Contest Board. 
As Pershing’s chauffeur, he made 
a hit with the “old man,” but 
aviation’s appeal couldn’t be re-| 
sisted and he asked for and got 
an assignment as a rookie flyer. | 
4 * * 


AND AGAIN a coincident. Cog- 
itating this first coincident, I 
rummaged through the bookcase | 
at home and found Rick’s book, | 
“The Flying Circus,” which he 
published after his return from 
the war. Tucked away in it, and 
which I had forgotten, was a let- 
ter dated Nov. 10, 1917, written 
me from “somewhere in France” 
by Rick, which I think should be 
into the records because | 
it has to do with the chapter in 
his war life when he had quit as 
an automobile driver to go after 
And when the follow- 





switched over: 


“BEING INTERESTED in 
high-speed work, it was only nat- 
ural that my thoughts would turn | 
to aviation,” wrote the embryo | 
ace of aces. “I am happier for | 
the change. I went through ‘| 
rigid training in a French school 
and after a short time I received 
my pilot’s license and an advance- 
ment to the rank of first lieuten- 
ant. My experience in motors was | 
recognized by the general staff 





RICKENBACKER, ace of aces. 
The picture was taken “some- 
where in France” when Rick was | 
winning his air spurs as comman- | 
der of the famous “Hat in the 
Ring” squadron. 


and I have been sent to this 
school (not identified) as super- 
intendent of the mechanical end | 
of it. e 

“The work is vitally interesting, 
particularly because I am in com- 
plete charge of the construction. 
Every spare moment finds me 
training in faster and more effi- 


I am able to hold my own. When 
my work has been completed and 
I find that my services here can 
be dispensed with I shall ask to 
be sent to the front. I have a 
bright outlook as to the future. | 
Optimism is necessary in this line 
of endeavor.” 
* a * 

SUCH WERE the thoughts of 
this rookie flyer who at the time 
of writing never had taken a 
We all know what hap- 
how he finished 
up the war as America’s aviation 
ace, how he came home to go 

automobile business, 
the famous Ricken- | 
backer car, later to be Cadillac’s 
assistant sales manager, chair- 
man of the AAA Contest Board 
and president of the Indianapolis 
Speedway. And a tie-up with Gen- 
eral Motors on aviation, which | 
led to the connection with East- 
ern Aviation and now boss of 
Eastern’s cockpit. While Rick | 
may be 100 per cent air-minded | 
right now; he can’t forget his | , 
automobile past. He still belongs | j 
to our family. 





producing 


| nese. 


| ness men are not particularly dis- 


| stated, 


| the interest in fuel economy and 
| the necessity, 
| ditions, of buying merchandise in 
| the lowest price field.” 


‘Trucker Accord 


| lowing a conference with Indiana 


| plying to them. 


| esses of the oil refiner are said 


| wire screen in a replaceable car- 


DETROIT.—Despite war condi- | 
tions in his province, T. C. Liu 
of Tsingtao, Shantung, China, 
Hudson distributor for that area, 
this week visited the Hudson fac- 
tory in Detroit and made arrange- 
ments for an additional shipment 
of Hudsons. 

Tsingtao is 400 miles north of 
Shanghai and is part of the zone 
which has been occupied for 
nearly two months by the Japa- 
Liu said that business is 
going on actively behind the Jap- 
anese lines and that Chinese busi- 


turbed by the Japanese soldiery. 
When the Japanese wish any- 
thing they buy it and pay for it. 

Liu states that it is possible to 
ship cars to the occupied province 
of Shantung and is arranging 
with the Hudson export depart- 
ment for an additional supply of 
Hudsons. 

“The new Hudson 112,” he 
“will have a particularly | 
fine market in China because of | 


under present con- 





| ice 
| said Marshall. 


Ky.-Indiana Reach 


FRANKFORT, Ky.—D. C. 
Moore, Kentucky commissioner of 
motor transportation, has an- 
nounced that terms of a reci- 
procity agreement between In- | 
diana and Kentucky for trucks | 
and passenger cars hauling their | 
own goods had been reached fol- 


officials. 

Indiana is one of the few border | 
states with which Kentucky has 
had no formal reciprocity agree- 
ment on trucks. An agreement | 
with Illinois was made recently, | 
Moore disclosed. 

The Kentucky-Indiana agree- | 
ment, Moore said, had not been 
reduced to writing, but would be | 
put in formal shape later. Under 
it Kentucky trucks and passenger | 
cars not hauling goods for hire | 
will be permitted to operate in| 
Indiana so long as they meet | 
Kentucky law requirements, and 
Indiana vehicles will be given the 
same consideration in Kentucky. 
Vehicles used for transportation | 
for hire will be subject to the 
faws of both states, Moore said, 
the reciprocity agreement not ap- 





Dushane Corp. Offers 


Improved Oil Clarifier 
DETRDIT. — Clarifying proc-| 


to be combined with ordinary oil | 
filtering methods in the Perfect 
Clarifier, manufactured here by) 
the Dushane Co., Inc. 

A device designed to remove) 
water, acid, sludge and other im- 
purities from motor oil, the clari- | 
fier uses cotton packed under 
high pressure, compressed min- 
eral filtering materials, closely 
woven cotton cloth and meshed 





tridge. 


Toll Still Dropping 


WASHINGTON.— The trend to- 
ward fewer fatalities on the high 
ways continues, the U. S. commerce | 
department announcing this week | 
that reports from 130 major cities 
‘how that during the week ending | 
Feb. 26 there were 56 fewer deaths 
than in the corresponding week of 
last year. 

Firm Reorganized 

BENTON, Ark.—The Wright 
Chevrolet Co. here has been reor- 
ganized, with Bill Kelley as man- 
aver. He has been associated with 
the firm for the past 12 years. 

ADN’s Almanac, published once a 

ear, is considered THE reference 
oe wherever automotive informa- | 
| tion is desired. 


| transport companies has been up- 


T. C. LIU OF TSINGTAO, Shantung Province, China, Hudson dis- 


tributor for that area, 


visits the 
| despite war conditions, arranges for an additional shipment. Liu de- 


Hudson factory in Detroit, and 


clared that business is going on activ ely behind Japanese lines. 





Over 500 Pontiac Dealers” 
Have Collision Re pair Depts. 


More than 
Pontiac dealers now have ap- 
proved body and collision repair 
departments, according to L. K. 
Marshall, Pontiac Motors service 
manager. In most cases, it 
pointed out, 
fully equip dealers’ service de- 
partments does not exceed $300 
because most of them already do 
fender and sheet metal work. 


“Complete body and collision 
repair equipment can be used to 
recondition used cars, with the 
result that the cost of equipment 
can be charged between the serv- 
and used car departments,” 


PONTIAC. 


“Dealers who have installed 


| body and collision repair equip- | 
ment are assured of steady, year- | 


round repair work at a fair profit. 


In the winter, especially, this type | 
of work is profitable. Other types | 


of service work decrease in win- 


ter, but body and collision work | 
| 7 : 
“<- | managers is an- 
partments can be kept running | 


are heaviest. Thus service de- 


profitably throughout the year. 
“Owners would rather have 
body and collision work done by 


| their own dealer and the dealer | 


who is able to handle it can profit 


from increased customer satisfac- | 
| trict sales man- 


tion and valuable contacts. 

“Insurance companies like to 
turn their collision work over to 
dealers who are well equipped to 
do a good job and who can give 
them a fair estimate of cost and 
assure them that the price is 
fair, replaced parts genuine and 
that the job will be handled with 
a minimum of delay. 

“Through the use of the Pon- 
tiac flat rate manual and the 
newly developed body operations 
work sheet, overlaps in prices are 
eliminated in replacing trim, body 
panels, steel reinforcements and 
refinishing. 

“Each body job is coded in the 


| M. H Establishes 


Plants in (Canada 


INDIANAPOLIS. — Officials of 
the Marmon-Herrington Co., en- 
gineers and manufacturers of all- 
wheel-drive trucks and passenger 
cars, announces completion of ar- 
rangements for the establishment 
of factories for the manufacture 
of all-wheel-drive vehicles at two 
strategic points in Canada. 

To serve western Canada the 


| factory will be located at Van- 


couver under the name of Truck 
Parts & Equipment, Ltd. The 


'territory from the prairie prov- 
|'ineces to the maritime provinces 


will be served by Canadian Trac- 


tion, Ltd., Montreal. 


Court Upholds Neb. 


Car Transport Fee 
constitu- | 
tionality of the Nebraska law al- | 


OMAHA, Neb. — The 


lowing the collection of a $10 
license fee on each automobile 
transported across the state by 


held by a _ recent decision of 


| Federal Judge Donohoe. 


About $50,000 of state revenue 
was involved in the case which 
was brought by the Kenosha 
Automobile Transport Co. of 
Kenosha, Wis., one of the largest 
|transport companies in the 
country. 


is | 
the cost of tools to| 


flat rate manual and each sepa- 


500 


rate operation numbered. Numbers 
are checked off on the work sheet, 
which also lists the time allow- 
ance of that particular operation. 
‘Thus, if two separate jobs call for 
removing a certain piece of trim, 
this item will not be duplicated 
in the time allowance. Through 
the use of the flat rate manual 
ind the work sheet, the dealer 
makes an accurate estimate and 
is assured he is giving the best 
possible price for a profitable op- 
eration.” 


Grimshaw, Daniel 
| To Head Districts 
| For Studebaker 


SOUTH BEND. — Appointment 
of Edward J. Grimshaw and Ray 
Daniel as Studebaker district 


nounced by C. 


iS. Fletcher, 


sales manager 
for the Stude- 
baker Corp. 
Grimshaw has 
served as dis- 


ager, branch 
manager and in 
other sales ca- 
pacities for 
automobile man- 
ufacturers the 
last 16 years. His most recent 
experience was as district sales 
manager for the Auburn Auto- 
mobile Co. 

For Stude- 
baker, Grim- 
shaw will serve 
as district man- 
ager at Cleve- 
land. 

Daniel, whose 
Studebaker posi- 
tion will be that 
of district man- 
ager in the At- 
Ff lanta_ territory, 
R. K. Daniel has been active 

in automotive 
circles in the past four years. 
His. general automotive back- 
ground goes back 12 years. 


Jersey AAA Clubs Seek 


Diversion Referendum 


JERSEY CITY, N. J.—A direct 
appeal to every motorist in the 
state is being made to support a 
pending legislative resolution pro- 
viding for a referendum on a 
state constitutional amendment 
prohibiting highway fund diver- 
sion, according to a recent an- 
nouncement by Samuel R. 
Fletcher, president of the New 
Jersey Conference of AAA motor 
clubs. 

In co-operation with other or- 
ganizations, petitions have been 
in circulation for several weeks, 
he said. 


Steel Rate Up 

NEW YORK.—The operating rate 
of steel companies will be 29.9 per 
cent of capacity for the week ending 
Mar. 12, compared with 29.3 per cent 
one week ago, 30.7 per cent one 
month ago and 87.3 per cent one 
year ago. 


E. J. Grimshaw 





ADN has over 200 correspondents 
in strategic points throughout the 
United States and the world, to keep 
its readers in step with march of 





| events throughout motordom. 





"and Ford saw it through 
to a finish—a body finish’ 


Something NEW under the sun—and the rain 


For years, automobiles left their factories with body finishes that 
lost the flush of youth in a few short months — and in spite of elbow- 
grease and auto-cosmetics never quite regained it. These finishes — 
poor as they were —cost a lot, and took days to put on. 

That couldn’t go on indefinitely—and it didn’t. Finally, a 
synthetic resin enamel finish was developed—a fine, long-lived 
finish that had everything. But there was still a hitch; nobody 
knew how to apply the new finish effectively. 

And that’s where Ford men took over. They were on familiar 
ground, for a good share of their work has always been to bring 
fine — but costly — features within the reach of millions. 

Many obstacles were encountered but Ford men kept at it— 
fought through to a finish. They began to use it on trucks 


and smaller body parts in 1928. 


By 1933, they had the problem solved. They had developed a 
production technique that worked and, from then on, synthetic 
resin enamels went on every Ford V-8. For five years the long life 
and the ease of caring for Ford body finishes have been subjects 
of comment throughout motordom. 

Thus history repeats itself. To such items as the V-8 engine. 
Safety Glass all around, torque-tube drive, the Center-Poise Ride, 
and wholly dependable brakes, Ford has added a body finish with 
a life span measured in years instead of months. And, as usual with 
Ford, it was all accomplished without unbalancing production costs. 

Thirty-five years ago Henry Ford stated his principle: “Build 
it better, build it simpler —and build it for less.” 

From start to finish, the Quality Car in the Low-price 


EE Field is built on that Ford principle. 


FORD MOTOR COMPANY 





